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Twenty-Third Semi-Annual Statement of 


AMERICAN NATIONAL INSURANCE COMPANY 


OF GALVESTON, TEXAS 
W. L. MOODY, JR., President SHEARN MOODY, Vice President W. J. SHAW, Secretary 


Writes ORDINARY—INDUSTRIAL—GROUP—HEALTH AND ACCIDENT 


FINANCIAL STATEMENT, JUNE 30, 1928 


ASSETS ; LIABILITIES 
Real Estate Owned $1,619,707 . 46 Net Reserve (American Experience Table, 3 and 


Real Estate Contract for Sale 141,240.29 3%%) $26,645,305 .00 
Mortgage Loans 12,615,532 .37 Reserve for Death Losses in Process of Adjust- 


Policy Loans 2,944,345 .61 

Bonds and Stocks 10,335,318 .29 

Cash in Banks 2,113,210 .62 

Certificates of Deposit 22,637 .77 Capital Stock 

Interest Due and Accrued : Assignment Fund and Surplus.... 2,045, 
Deferred and Uncollected Premiums Surplus Security to Policyholders 


$31,579,550. 11 Total Liabilities 


GAINS MADE DURING 1928 


Increase in insurance in Force, first six Months of 1928 $44,654,274.00 
Increase in Admitted Assets, first six Months of 1928 2,048,444.41 


Insurance in Force June 30, 1928 Total Paid Policyholders Since Organization 
$511,355,241.00 $27,511,299.84 
Operates From Coast to Coast 


Canada to The Gulf The Republic of Cuba and Territory of Hawaii 
Gross Income Per Month Exceeds $1,250,000.00 























Security Mutual Casualty Co. Field Annuals 
and 


Cash Assets $9,902,640 Cash Surplus $2,710,000 
Fundamentally Right Economically Operated Financially Sound f ns u rance Da rec to ries 


The largest carrier in for 

the United States of *Greater New York Tennessee 

{New York State North Carolina 
New Jersey South Carolina 

Excess Insurance on Workmens Compen- Kentucky Virginia 

Texas 


Treaty Reinsurance and Catastrophe 


sation and/or Employers Liability 
All Forms of Public Liability, including Prantl cag RE 


Automobile and other Casualty Lines Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 


oanies represented, etc. 


HENRY W. IVES & CO. Many new features are included that will be found 


only in “Field Annuals,” 


Inquiries Invited 


United States Underwriting Managers 
75 FULTON ST., N. Y. Telephone Beekman 6727: | Price of each $5.00 Postpaid 
FACULTATIVE FACILITIES ON ACCIDENT & HEALTH THE INSURANCE FIELD COMPANY 


BURGLARY, FIDELITY & SURETY Incorporated 
>. O. BOX 617 LOUISVILLE, KY. 
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LIBERALIZES INDUSTRIAL 
POLICIES 


Prudential Makes Further Conces- 
sions to Large Group of Its 
Policyholders 


DOUBLE INDEMNITY ALLOWED IN 
MOST CASES 


Ruling Will Affect Millions of Policyhold- 
ers of Huge Newark Company—Exam- 
ple of Benefits Given 

A concession affecting millions of its policy- 
holders has recently been made by the Pruden- 
tial Insurance Company of America. It is an- 
other liberalization of the so-called industrial 
policy contracts, or those policies on which the 
premiums are paid weekly. 

Under this provision additional amounts are 
paid when death results from an accident, the 
amount being equal to the face value of the 
policy, or one-half the amount of the policy for 
certain occupations, less the amount of any dis- 
ability benefit which has become payable un- 


der the policy on account of the same bodily 
injury. 

The benefit accruing to policyholders under 
this arrangement is obvious, and is evidenced 
by one of the first claims to be presented since 


the concession was made. This was on the life 
of Walter Warren, of 818 South Harding 
avenue, Terre Haute, Ind., who would have 
been sixteen years old on his next birthday. 
The parents of young Warren applied for this 
insurance on December 7, 1928. On December 
16, he fell from a building and suffered internal 
injuries from which he died on December 18. 
While the policy had not yet been issued the 
application had been signed and the first pre- 
mium paid. The insurance, therefore, was in 
force. It was an endowment policy, with a 
premium payment of ten cents per week, and 
had a face value of $90.00. 

Not only did the beneficiaries of the boy re- 
ceive $180 on this policy because of the latest 
liberalization, but by concession the company 
paid the same double indemnity on two other 
policies held on his life—one for $185, issued 
in 1915, and one for $258, issued in 1926. The 
face value of these two policies, therefore, was 
$443, which, with the $90 represented by the 
last policy issued, made a total of $533 as the 
face value of all three policies. 

The amount paid to the boy’s parents totalled 
$1088.45, $533.00 representing the accidental 
death benefits under: the liberalization and $22.- 
45 additional benefits and advance premiums re- 
turned, 

This liberalization of industrial policies is 


(Concluded on page 8) 
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J.R. DUMONT OPENS 
OFFICE 


Mass of Detail Awaits Manager of 
Interstate Underwriters Board 


WILL START FULLY EQUIPPED 


Organization Is Evidence of Fire Com- 
panies’ Willingness to Meet Chang- 
ing Conditions 

John R. Dumont, former Insurance Com- 
missioner of Nebraska and now manager of 
the Interstate Underwriters Board, arrived in 
New York last Thursday morning and imme- 
diately took up the active work of his new 
position in the offices of the Eastern Under- 
writers Association on the twelfth floor of 135 
William street. He plans to take his family 
to New York within a couple of months. 

There is a great deal of preliminary work 
to be done, Mr. Dumont stated, before the new 
board gets into its stride. Rates must be made, 
forms printed and there is a mass of details to 
be straightened out. 

The purpose of the Interstate Underwriters 
Board, as outlined by the committee appointed 
by the Eastern Underwriters Association to con- 
sider the question of general covers and com- 
bined fire and marine covers, is to define and 
maintain a definite line between marine and 
fire business to figure average rates, in con- 
formity with the rules of the various rating 
organizations, and to recommend them to local 
rating organizations, to govern commissions and 
brokerage, to recommend forms and foster cor- 
rect and uniform practices on floater forms of 
policies covering in one or more States for fire 
and allied lines where not in conflict with any 
State law. 

As Mr. Dumont pointed out, it is not a case 
of the new board starting its operations in a 
small way, say in New York, and then gradually 
broadening its activities and spreading through- 
out the country. On the contrary, it must ap- 
something like Venus from the sea, full 
born. It has branch offices at Atlanta, Chicago 
and San Francisco. 

The creation of the Interstate Underwriters 
Board is a striking example, first of the neces- 
sity and second of the willingness of the insur- 
ance companies to meet changing conditions in 
the economic life of the country. When many 
concerns, through growth and expansion, came 
to have large amounts of insurable property lo- 
cated in various States insurance grew more 
and more confusing, because of the various 
State laws, and the desirability of providing 
some central bureau which could work against 
the invasion of fire insurance by the distortion 
of inland marine insurance forms into report- 
ing and floater fire forms became imperative. 


(Concluded on page 17) 
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CONCORD CASUALTY & 
SURETY LAUNCHED 


Company Has $1,000,000 Capital and 
$1,500,000 Surplus 


TO START BUSINESS IN MARCH 


Organized by Harold R. Cronin and Asso- 
ciates, New Carrier Has Strong 
Directorate 


The Concord Casualty and Surety Company, 
which has been in process of organization by 
Harold R. Cronin and associates in New York, 
is publishing its notice of incorporation and 
expects to begin active business operations 
about March of this year. The company is be- 
ing launched with a capital of $1,000,000 and a 
paid-in surplus of $1,500,000. The capital is 
to be divided into 100,000 shares with a par 
value of $10. A contribution to the paid-in sur- 
plus will be made at the rate of $15 per share. 


Formed under the insurance laws of New 
York and having already had its title approved 
by the Empire State insurance department, the 
Concord Casualty and Surety will write fidel- 
ity and surety bonds together with plate glass, 
burglary and other of the more profitable cas- 
ualty lines. The company will, at first, con- 
fine its activities to the Eastern States, but 
plans ultimate countrywide expansion. Organ- 
ization offices are at present maintained in the 
tower of the Metropolitan Life Insurance Com- 
pany’s building at 1 Madison avenue, New 
York city, but the company will be permanently 
situated in the downtown New York insurance 
district and expects to occupy offices in that 
locality about February 15. Original notice of 
the company’s name appeared in THE Specta- 
ToR of January 3, 1929. 

The organizing and directing personnel of 
the Concord Casualty and Surety is composed 
of leading financial and business men whose 
services on the executive and finance commit- 
tees of the company will be backed by well- 
qualified and thoroughly experienced insurance 
officials. The board of directors of the new 
company is a particularly representative one 
and important additions will be made to the 
board within the immediate future. As now 
composed, the board of directors includes: 

R. E. Connolly, treasurer, Illinois Central 
Railroad System; John P. Cronin, member of 
Cronin & Cronin, certified public accountants ; 
Chas. W. Culkin, Sheriff of the County of 
New York, president of the Monroe Lamp & 
president of the Seaboard 
director of Industries 
Development Corp., director of Mount Sinai 
Life Insurance Company; Daniel P. Curry, 
president of the First National Bank of West 

(Concluded on page 27) 


Equipment Corp., 
Contracting Company, 
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EORGE E. MERIGOLD, whose appoint- 

ment as general attorney for the Pruden- 
tial Insurance Company of America was an- 
nounced this week, is a native of Taunton, 
Mass., but for many years made his home in 
Buffalo, N. Y. Upon leaving school he was 
appointed secretary to Erastus C. Knight, then 
comptroller of the city of Buffalo, and in 1902 
he was graduated from the Law School of the 
University of Buffalo, later practicing law in 
that city. Mr. Merigold then went to New 
York city, and for four years was secretary to 
Justice Frank C. Laughlin, of the Appellate 
Division of the Supreme Court of the First De- 
partment. When William H. Hotchkiss be- 
came superintendent of insurance in New York 
State, Mr. Merigold was appointed by him as 
his third deputy superintendent, and he served 
in that department under three succeeding 
superintendents, until he became associate gen- 
eral solicitor of the Prudential in 1923. 

Life insurance men throughout the United 
States and Canada are acquainted with Mr. 
Merigold by virtue of his extensive travels in 
the interest of the company. His promotion 
will be a source of satisfaction to an unusually 
large circle of friends. 

x ok x 

N the course of conversations with some 

young friends in Hartford, Conn., I was not 
surprised to be asked if I knew Colonel D. 
Gordon Hunter, home office general agent of 
the Phoenix Mutual Life Insurance Company. 
Knowledge of Mr. Hunter’s success as a man- 
ager seems to have penetrated into minds of 
many of the youthful but none the less up and 
coming business men of that city, and I take 
it that when these youngsters begin to think 
of life insurance salesmanship as a career Mr. 
Hunter has the inside track. His agency started 
from scratch six years ago, and now has $19,- 
500,000 of life insurance in force, including 
over $5,000,000 of paid-for business written in 
1928. When the agency started, Colonel Hun- 
ter was also educational director of the Phcenix 
Mutual. For three years Colonel Hunter com- 
bined his sales training activities with the task 
of developing and supervising an agency force. 
As the volume of business increased, however, 
it became necessary for him to relinquish his 
educational work and devote his entire time to 
the duties of active agency management. From 
its small beginning, with only two men besides 
the manager, the agency has grown until it 
now comprises twenty-six full-time representa- 
tives. Most of these are younger men, selected 
from various fields of work, all of them with- 
out previous life insurance experience. Succes- 
sive goals of $1,000,000 for the first year, $2,- 
000,000 for the second, $3,000,000 for the third, 
$4,000,000 for the fourth, $4,500,000 for the fifth 
and $5,000,000 for the sixth were selected, each 
man devoting his best efforts to helping the 
agency reach these yearly goals. 





8 tee racket game, as it is called, may be ap- 
plied to almost any kind of enterprise, and 
is not unknown when operated by the authorities 
in some sections. There are beer rackets, dope 
rackets, business rackets and rackets of many 
other kinds. One of the strangest I’ve seen so 
far is worked by a budding financier in the 
Roaring Forties in New York. You park your 
car in any of the streets between certain ave- 
nues there and then, when you return to it the 
door’ is opened for you (and your ladies are 
courteously assisted to enter) by an immaculate 
and scholarly looking gentleman in evening 
clothes, who carries an expensive stick, wears 
fine gloves and sports a silk topper. You tip 
him whatever you think is right—that is, you 
do if you believe wisdom the better part of 
valor. Tires and such things have a way of 
being unaccountably injured. How much he 
makes in a week and with whom he splits his 
rake-off I don’t know, but it must be a paying 
racket. Would any insurance company like 
to issue indemnity against it? 


* oe © 


N the office of John L. Mee, executive vice- 

president of the Equitable Casualty and 
Surety Company of New York, is Mr. Mee’s 
secretary, Miss Madeline V. Rogan. Miss Ro- 
gan was with Mr. Mee for several years in the 
National Surety Company where she was head 
of the activities of the women employees of the 
agency and production department. When Mr. 
Mee recently joined the Equitable Casualty and 
Surety, Miss Rogan went along as his secre- 
tary. She is an attractive, efficient and capable 
young lady who knows as much about the home- 
office side of the agency business as some of 
the company men. 


* * * 


PROPOS of agency and production offi- 

cials, one of the chief requisites for a good 
agency man seems to be the ability to stay out 
all night, go here and there in search of enter- 
tainment for visitors and then appear at the 
office clear headed, bright and smilingly ready 
for a hard day’s work the next morning. If 
the competition for business continues to grow 
keener, life insurance underwriters will be es- 
tablishing extra-hazardous classifications for 
casualty and surety agency executive risks. The 
depreciation and constitutional wear and tear 
are tremendous. 

xk x 


ITH its January issue, the house organ 

of the Great American Indemnity Com- 
pany, New York, appears in a new and larger 
form. It is edited by Leslie F. Tillinghast who 
is now offering a prize for a suitable name. 
The bulletin is attractive and contains a lot of 
interesting material in its four pages. It may 
be noted that the prize for a name is available 
only to Great Americans. 
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A FEW minutes late for my appointment 
with John R. Dumont the other day, I 
burst into his office in the E. U. A. head- 
quarters to catch him looking a bit impatiently 
at his watch. There’s a story connected with 
that watch, it being the proverbial “token of 
esteem” in which Mr. Dumont is held by the 
officers of the insurance organizations domiciled 
in Lincoln, Neb., where he spent four years 
looking after the affairs of the State insurance 
department. When it is recalled that some 26 
companies call Lincoln their home and that 
they are composed of stock, mutual and recipro- 
cal fire and casualty organizations: old line 
stock and mutual life companies; assessment, 
fraternal and—well, that’s enough to give you 
an idea—it will be seen that Mr. Dumont has 
been unusually adept at keeping peace and 
good will in a heterogeneous family. As one of 
the donors expressed it at the time, “This is 
the first time we ever got together on anything.” 
x ok x 

HE tribute is all the more surprising in 
T view of the fact that Mr. Dumont, when 
commissioner, did not hesitate to use a big stick 
when the occasion demanded it and also—and 
this will be significant to those who know their 
Nebraska—that he hails from Omaha. But I 
judge that Mr. Dumont always speaks, as he 
did to me, softly, and this, as Theodore Roose- 
velt pointed out, is the proper vocal accom- 
paniment to the use of the aforementioned 
implement. 
M R. DUMONT will have full play for 

both his assuasive and persuasive powers 
in handling his new job, that of manager of the 
Inter-State Underwriters Board. He will find 
that the line he will be called upon to draw 
between fire insurance and marine insurance is 
more than often a hair line and that the favorite 
retort of the accused to the accuser in the 
matter of sharp practices is “Let him who is 
without sin among us. .” He will find 
brokers from the rockbound coast of you-know- 
where to the sunkist slopes of that certain 
place eagerly awaiting his dicta on commis- 
sions and brokerage and that what will be meat 
to one is poison to another. 
x ok x 

UT I gather from my conversation with 

Mr. Dumont that he is big enough to ris 
above the pettiness of minor squabbling and hew 
to the line of the major problem which the 
Inter-State Underwriters Board was organized 
to solve, that of adapting insurance to what 
might be termed a “distributional revolution.” 
The drop in premiums once garnered on sta- 
tionary merchandise and industrial products is 
counterbalanced by the greatly increased busi- 
ness written on “goods in transit.” The floater 
form has become a major policy and the im- 
portance of standardizing it and introducing 
uniform practice into this whole field cannot 
be exaggerated. 
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INSURANCE ADJUSTERS 

G< HLOULD Insurance Companies 

Get Rid of Adjusters?” with the 
sub-title, “A Suggestion to Help Cut 
Down One of the Wastes in Modern 
Business,’ by Amos Bradbury, is one of 
the leading articles in the January 17 
issue of “Printers’ Ink.” The magazine 
itself emphasizes the article by the fol- 
lowing boxed paragraphs on the first page 
of the article: 

Have you ever had to deal with an insurance 
adjuster?. If you have Mr. Bradbury’s sugges- 
tion that the adjuster be done away with will 
probably meet with your hearty approval. 

Most insurance adjusters seem to find it nec- 
essary to proceed on the assumption that the 
people they see are all determined to cheat the 
company. The result is weakened good-will. 
Isn’t it time something was done about it? 

THE Spectator does not look upon 
every insurance company adjuster or, 
perhaps, even the average adjuster, as a 
perfect being, untinged by those frailties 
that are a part of most human beings. In 
fact, we are perfectly willing to admit that 
many of them may be quite out of place 
in the positions they hold and that their 
efforts not infrequently result in greatly 
prejudicing perfectly honest and well in- 
tentioned people against the companies 
they represent. But we are even more 
certain that Mr. Bradbury and the maga- 
zine in which he writes and which appears 
to agree so heartily with his conclusions 
have by no means investigated the situa- 
tion as thoroughly or as completely as 
they might. 

It is true that Mr. Bradbury throws a 
sop to whom it may concern by saying: 
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“From the previous charges and the lat- 


ter suggestions I hereby absolve most of 
the great insurance companies which are 
prompt to pay policies, which do not 
assume that most people are crooks and 
which have pointed the way for the host 
of automobile, real estate and other insur- 
ance companies,” but the whole tone cf 
his article appears to indict practically 
all adjusters and so of necessity prac- 
tically all insurance companies employ- 
ing them. He asserts that a manufactur- 
ing company or a department store 
wouldn’t last long if it handled claims and 
just complaints in the manner employed 
by too many insurance companies. 

We wonder if he has ever visited the 
claim department of a large insurance 
company, especially of a company domi- 
ciled in New York city. Should he do so 
he would be forced to the painful conclu- 
sion that a remarkably large number of 
claims filed there are not the simple and 
naive request of innocent young men 
whose new automobiles have een run 
into by trucks while peacefully | see in 
front of their homes. Exhaustive and 
painful researches have incontrovertably 
shown that a remarkably large number 
of the claims made to insurance com- 
panies are fraudulent or are for pretended 
injuries and damage that, when exposed 
to the clear light of truth and actual facts, 
shrink to a very small fraction of what 
they were as originally presented. 

Possibly adjusters, so often confronted 
with such claims, get at times too sophisti- 
cated, too suspicious that practically all 
claims fall under such a classification, and, 
of course, the more any company improves 
the standard of the men who act for them 
as adjusters the better it is. But to assert 
that insurance companies get rid of ad- 
justers is about as necessary or possible 
as to suggest that ships be run with- 
out sails, coal or oil, as the case may be, 
that skyscrapers have no elevators, that 
modern traffic methods do away with 
signal lights or directing police. The 
adjuster is a necessary, a fundmental 
part of an insurance company. He may 
be improved but he cannot be abolished. 

x 
ANNUAL STATEMENTS 
TATEMENTS of financial institu- 
tions of all- kinds are being eagerly 
scanned by the investing public of the 
United States. Within the past few years 
this class has broadened so that it may 
almost be said to include the corner news- 
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dealer and the office bootblack. People 
everywhere are interested in earnings, 
surplus increases, production figures, and 
details of financial structure which 
hitherto have been, speaking generally, of 
passing interest only. Insurance com- 
panies have perhaps in the past been 
less subject to the interest of investors 
and speculators than most financial in- 
stitutions, but no longer. The insurance 
stock market has broadened remarkably 
and the buying and selling of insurance 
company shares has increased by leaps 
and bounds. A large proportion of the 
investors are themselves insurance people, 
agents and employees and others. The 
general public interest in insurance com- 
pany progress has awakened a corre- 
spondingly greater interest among insur- 
ance people. 

There has never been a time when the 
early publication of statements of insur- 
ance companies has not created wide in- 
terest. As each company’s statement ap- 
pears it is eagerly scanned and the prog- 
ress noted. While no reader can be ex- 
pected to be interested in the constant 
reiteration of such an advertisement, it 
remains unquestionably true that the early 
publication in insurance journals of state- 
ments, is one of the most compelling ad- 
vertisements which a company can pre- 
sent. It is almost sure to find a one 
hundred per cent reader interest. The at- 
tention thus gained can thereafter be 
maintained in a variety of ways, but no 
other form of advertisement can ever 
take the place of this one, so far as an 
insurance company is concerned. The 
use of advertising space to present annual 
statements offers an opportunity which no 
company can afford to miss. 





Clyde P. Johnson Made Director of Cincin- 
nati Equitable Fire 

Clyde P. Johnson, vice-president of the West- 
ern and Southern Life Insurance Company, has 
been appointed a director of the Cincinnati 
Equitable Fire Insurance Company, to fill the 
vacancy caused by the death of John D. Sage, 
president of the Union Central Life Insurance 
Company. The Cincinnati Equitable Fire cele- 
brates its 103rd anniversary this year. 


John Hancock Promotion 

Boston, Mass, January 21—The John Han- 
cock has promoted its agency supervisor at San 
Francisco, Karl L. Brackett to be general agent 
for that field, succeeding William J. O’Connor, 
who recently retired. Mr. Brackett, who was 
formerly engaged in business in Minneapolis 
and later in Denver, has been in the insurance 
business since 1914. 
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LINCOLN NATIONAL’S CONFERENCE 

General Agents and Managers of Fort 
Wayne Company Gather 

The second annual conference of 
agents and managers of the Lincoln National 
Life Insurance Company was held at the home 
office of the company at [ort Wayne, Ind., on 
January 9, 10 and 11. Approximately fifty men 
were in attendance coming from the company’s 
nation wide organization, from California and 
Washington in the West to New Jersey and 
North Carolina in the East, from Texas in 
the South to Minnesota to the North. 

Among the high spots were conferences, dis- 
cussions, demonstrations and programs at the 
Lincoln Life building, luncheons for the man- 
agers and guests, and dinner conferences at the 
Keenan Hotel. 

John Marshall Holcombe, Jr., was a guest 
speaker on the program for Thursday after- 
noon. He presented the subject: “The General 
Agent or Manager and His Job,” basing a large 
portion of his remarks upon a survey he had 
made of the practices of leading agencies and 
branches of the company. He spoke the entire 
afternoon, excepting brief intermissions, and 
was enthusiastically received. 

Accomplishments by the Lincoln National 
Life during 1928 were summarized by Vice- 
President Walter T. Shepard and Manager of 
Agencies A. L. Dern. With the business in 
force of the Merchants Life of Des Moines, 
which was merged with the Lincoln National 
Life during the past year, and with gains by 
the company during 1928, the insurance in force. 
of the company, it was announced, was more 
than six hundred and fifty-eight millions on 
January 1. Exclusive of the Merchants Life 
insurance, the 1928 gain of insurance in force 
was twelve millions greater than the gain of 
the previous year. 

Features on the program of the convention 
were addresses by President Arthur F. Hall, 
by Secretary A. J. McAndless and by agency 
officials, particularly Superintendents of Agen- 
cies Verlin J. Harrold, Rex N. Rafferty, Ralph 
D. Holt, and Assistant Superintendents F. W. 
Gale and W. T. Plogsterth. Vice-President 
Shepard was chairman of all the sessions. 


general 


Detroit Life “Quarter Million’? Club Leaves 
for Havana, Cuba 


A party of nineteen members and guests of 
the 1926 “Quarter Million” Club of the Detroit 
Life Insurance Company left Detroit aboard 
a special Pullman at 12:05 p. m. Friday, Janu- 
ary 18, bound for Miami, Fla., on their way to 
Havana, Cuba. The occasion is the “Quarter 
Million” Club Convention Tour. 

The president of the 1928 “Quarter Million” 
Club is Louis E. Norman of Detroit who auto- 
mactically was entitled to the office inasmuch 
as he had the highest record of paid business in 
the “Quarter Million” contest conducted 
throughout the year 1928. 

The vice-president of the Club is Glenn H. 
Wilson, of Bay City. 

The Detroit Life party will remain at Miami 
Beach for one and one-half days using the 
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Roney Plaza Hotel as headquarters. Three 
days will be spent in Havana, Cuba. 

A highly entertaining program has_ been 
arranged for every day of the trip. The party 
will return to Detroit on the morning of Sun- 
day, January 27. 

Rules of the “Quarter Million” Contest ex- 
cluded term insurance and business was counted 
on the annual basis. 





OHIO STATE LIFE ELECTIONS 
Several Officers Promoted -and Two Direct- 
ors Added to Board 

The Ohio State Life Insurance Company, Co- 
lumbus, O., has elected as new directors, Rob- 
ert T. Crew, vice-president of the First Citi- 
zens Trust Company, Columbus, and Carmi A. 


Thompson of Cleveland. Directors re-elected 
are: E. B. Caldwell, Mansfield; Irving Drew, 
Portsmouth; Harry C. Fetsch, Columbus; 
Stanton G. Prentiss. Columbus, and John M. 
Sarver, Columbus, the president. U. S. Brandt 
was re-clected first vice-president and counsel ; 
Mr. Drew, second vice-president; C. E. Schill- 
ing, third vice-president and medical director ; 
Joseph K. Bye, secretary-treasurer, and Mr. 
Fetsch, actuary, assistant secretary and assistant 
treasurer. 

The company declared its usual quarterly divi- 
dend of 2%4 per cent. The general contingency 
reserve was increased $100,000 out of the com- 
pany’s earnings, and insurance| in force was in- 
creased by $12,892,586. The’ company has a 
surplus to policyholders of $1,169,311. 








family responsibilities. 


them. 








4 e o e 
‘I Don’t Believe in it” 


It’s about time that life insurance salesmen 
put a stop to this lamentably weak excuse of 
the uninsured man, particularly the man of 


To begin with, it doesn’t make any 
difference whether he believes 
in itor not. So long as his wife 
and other dependents do he is 
morally obligated to safeguard 


Try this formula on the next non- 
believer among your prospects. 
Ask him how his wife feels 
about it. 


Then write his application for a 
Prudential Policy 


The Prudential 


Insurance Company of America 
Epwarp D. Durrie.p, President 
Fiome Office, Newark, New Jersey 
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STEPHEN IRELAND 
PROMOTED 


Made Vice-President of State Mutual 
Life 








PROMINENT AS AGENCY HEAD 





Has Had Many Years of Experience With 
Worcester Company in Field Positions 
Chandler Bullock, president of the State Mu- 

tual Life Assurance Company, of Worcester, 

Mass., has announced that Stephen Ireland, for 

the past twelve years superintendent of agen- 

cies of the company, has been elected a vice- 
president. 

Mr. Ireland has been connected with the 
company for twenty-six years—first in the 
Boston office as clerk, cashier and in a super- 
visory agency capacity, for five years. 

In 1908 he was transferred to the home office 
of the company and had experience in various 
departments, during which time he was traveling 
auditor and later was appointed head of the 
policy and conservation departments. 

He comes to the position of vice-president 
after wide experience in field and home office 
work. In addition to his duties as vice-presi- 
dent, he will continue in charge of the agency 
department, having the title of vice-president 
and superintendent of agencies. 

Mr. Ireland has been active in the public life 
of Worcester. Among other activities he has 
served as president of the Worcester Economic 
Club. In addition to membership in this club 
he is a member of the Worcester Country Club, 
Rotary Club, and the Worcester Chamber of 
Commerce. 


JOINS ALL STATES LIFE 
W. C. Jennings Made Assistant Secretary 
of New Montgomery Company 

The All States Life Insurance Company has 
appointed W. C. Jennings, formerly of Chat- 
tanooga, Tenn., assistant secretary. 

Mr. Jennings will assist Ralph D. Quisen- 
berry, secretary of the company, in conducting 
its general office work and will have especially 
in his charge receiving of applications, prepara- 
tion of the file in each case for the medical 
director’s consideration, keeping of the policy 
application accounts, correspondence with the 
doctors and agents in regard to the issuance 
of policies, the issuing of policies themselves 
and subsequently, the sending out of renewal 
premium notices and policyholders relations in 
connection with premiums paid and _ policies 
issued. 

Mr. Jennings will also be in charge of mak- 
ing new agents familiar with the instruction 
book of the company, its application forms and 
policy contracts of insurance. 

Newly appointed agents will be encouraged 
to furnish names of prospects so that care- 


fully prepared illustrations or proposals will 
be returned to the agents assisting them in 
closing prospects for insurance. The All 
States Life intends to instruct and train its 
agents in all matters relating to the repre- 
sentation of the company. 

Mr: Jennings, in keeping with the company’s 
policy, was secured for this position because of 
special training and experience. He was a 
Southern boy, born in 1900 at Menlo, Ga. His 
preliminary education there was followed by a 
year at Mercer, and three years at the Uni- 
versity of Michigan. Mr. Jennings is an A. 
B. of Michigan, and a graduate of the insur- 
ance department of that University, which, un- 
der Dr. J. W. Glover, has turned out many 
brilliant insurance executives. He is a mem- 
ber of Sigma Nu college fraternity, and dur- 
ing his senior year at Michigan, acted as an 
instructor under Dr. Glover. 

Mr. Jennings’ life insurance experience be- 
gan with the Volunteer State Life Insurance 
Company, at Chattanooga, Tenn. He was there 
in charge of mechanical appliances and their 
output in connection with premium record prep- 
aration collection of premiums. Mr- Jennings, 
later, was connected with the Inter-State Life 
and Accident Insurance Company at Chat- 
tanooga, as the actuary of that company. There 
he was in charge of the actuarial department, 
directing a large clerical force and supervising 
the Hollerith tabulating machine equipment, 
classifying and assorting policy records and 
making the valuation of the contract liabilities 
of the company. Mr. Jennings broadened the 
use of the Hollerith machine so as to include 
the printing of other fundamental records of 
the company. Also, prior to leaving the Volun- 
teer State Life, he had experience in the actu- 
arial department of that company under A. W. 
Larsen, its actuary. 


Indianapolis Life Agents Honoring J. R. 
Raub With January Production 
Campaign 
January has been designated as “Joe Raub 
Month” by the Indianapolis Life Insurance 
Company and agents of the organization are 
engaged in a special business production cam- 
paign in honor of Joseph R. Raub, secretary of 

the company. 

Mr. Raub has been confined to his home by 
illness for a considerable period of time and 
at an agency meeting held at the home office in 
Indianapolis recently it was suggested that the 
agents could best express their loyalty to and 
friendship for Mr. Raub by a production cam- 
paign which would set aside January as a spe- 
cial tribute to him. The suggestion was unani- 
mously approved by the agents, with all of 
whom Mr. Raub is extremely popular, and the 
campaign is now in full swing. 
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PRUDENTIAL PROMOTIONS 


Twenty Members of Personnel Bene- 
fit by Executive Order 








GEORGE E. MERIGOLD IS GENERAL’ 
ATTORNEY 





Many Others Advanced to Posts of 
Enlarged Responsibility 

Twenty promotions among its home office 
persopnel were announced last week by the 
Prudential Insurance Company of America. 

Several department heads are advanced un- 
der this executive order to positions of greater 
responsibility, while others become department 
chiefs for the first time. The promotions fol- 
low: 

G. E. Merigold, from associate general so- 
licitor to general attorney; Supervisor F- P. 
Norris and Assistant Supervisor P. J. Flatley, 
to assistant comptrollers; E. B. Gould, from 
manager of ordinary policy loan department, 
to supervisor of ordinary policy loans; A. M. 
Seitz, from manager, Essex County Branch of 
real estate loan department, to assistant. super- 
visor; J. K. Glover, manager of industrial 
claims department, to assistant supervisor; T. 
D. Miller and V. F. Pennell, assistant man- 
agers group insurance department, to man- 
agers; Dr. W. G. Exton, director, Prudential 
laboratory, to director, Prudential laboratory 
and longevity service; A. R. Boylan, assistant 
manager ordinary policy loan, to manager new 
policy loans; C. T. Sears, assistant manager 
ordinary policy loans, to manager ordinary pol- 
icy loan records. 

Further promotions were: Doctors L. S. 
Ylvisaker and F. I. Ganot, medical supervisors, 
to assistant medical directors; W. A. Claflin, 
real estate loan, to assistant supervisor; W. C. 
VanDuyne, appraiser, real estate loan depart- 
ment, to assistant supervisor, real estate loans; 
R. T. Heller, assistant manager, ordinary claims 
to manager, ordinary disability claims; C. E. 
Ruffner, assistant manager, industrial claims 
to manager, industrial claims; Harry Vernet, 
ordinary actuarial to assistant supervisor; T- 
D. Morgan, assistant supervisor to supervisor, 
and L. W. Ireland, assistant manager of bindery 
to manager of bindery. 


Reserve Loan Life Has Good Year 

During the past year the Reserve Loan Life 
Insurance Company, of Indianapolis, added sub- 
stantially to the salient features of its financial 
statement. Among the increases was one of 
over $700,000 in assets, one of over $370,000 in 
policy reserves, and one of $130,000 in surplus 
to policyholders. The company now has over 
$10,650,000 of admitted assets; its policy re- 
serve amounts to $9,198,484, and its surplus to 
policyholders is over $779,000. 





Life Insurance 


THE SPECTATOR 





Thursday 








AETNA LIFE’S BUILDING 
PLAN 


Constructon to Be Started at Once 





JAMES GAMBLE ROGERS DESIGNER 





Large Plot in Center of Hartford to Be 
Beautifully Developed 


Nearly six years ago the directors of the 
ZEtna Life Insurance Company and its affiliated 
companies of Hartford announced that a mag- 
nificent new home office building was to be 
constructed in that city. Plans were prepared 
for a group of home office buildings of Colo- 
nial design by James Gamble Rogers of New 
York, noted architect and designer of the 
Harkness Memorial Quadrangle at Yale Uni- 
versity. Mr. Rogers’ plans, which were com- 
pleted in 1923, had many unique and original 
features in connection with an insurance com- 
pany’s headquarters, and the large model con- 
structed aroused much and favorable comment. 
But the actual building was delayed and as 
time passed it was felt that perhaps a single 
building rather than a group of buildings would 
more nearly meet the needs of the company. 
The result was that the directors last year 
voted to abandon this plan and Mr. Rogers has 
since designed a thoroughly modern unit type 
of building of six stories surmounted by a 
decorative cupola. Construction work starts 
immediately. The cost will be about $8,000,000. 

When the first plans were made the A®tna 
had acquired property on Farmington avenue 
a mile or more distant from its present home 
office site. It is on this property the new home 
office building will be constructed. It will set 
back 230 feet from the street line and will have 
base dimensions of 650 feet by 262 feet and 
will be approximately 243 feet in height, meas- 
uring from the base to the top of the cupola. 
It will afford more than 400,000 square feet of 
net working space and will be of steel and 
concrete construction with exterior facing of 
red hand made brick and white stone trim and 
base of brown stone. The architectural treat- 
ment will be New England Colonial and will 
be applied particularly to the first floor center 
and the ground floor at both ends. It is esti- 
mated by A£tna officials that it will be ready 
for occupancy on or before January 1, 1931. 


The new building will house the four com- 
panies comprising the Aitna Life. Group—the 
7Etna Life Insurance Company, the A°tna Cas- 
ualty and Surety Company, the Automobile In- 
surance Company of Hartford and the Stand- 
ard Fire Insurance Company. At the present 
time the offices of these companies are located 
in eight distinct buildings in the downtown busi- 
ness section of Hartford. 

The general executive offices and directors’ 
room will occupy the entire floor immediately 
under the cupola. There will be a spacious, 
thoroughly equipped cafateria and club rooms 
for men and women employees as well as bowl- 
ing alleys and auditorium, suitable for meet- 
ings, basketball and dancing. 

The present home office building of the AZtna 
Life on Main street was bought by the com- 
pany in 1888 and was remodeled and four 
stories added 26 years later, but even this failed 
to give anything like the room that was neces- 
sary because of the tremendous growth of the 
company and its affiliated companies. Many 
Hartford residents recall that it was not so 
many years ago that a large part of the pres- 
ent home office building, before it was remodeled 
in 1914, was used for housekeeping apartments. 
The present building committee consists of 
Secretary John M. Parker, chairman; Vice- 
President W. E. A. Bulkeley, Vice-President 
Rawdon W. Myers and Secretary James B. 
Slimmon. 


Security Life Sold to Confederation 

Toronto, CAN., January 19.—Sale of the 
Security Life Insurance Company to the Con- 
federation Life Association was approved by 
shareholders of both companies at meetings held 
within the past few days. For each share of 
the Security Life stock, on which $50 was paid 
with a substantial premium in addition, $22 in 
cash is to be given. The number of shares is 
8596. This addition will bring the business of 
the Confederation Life from $292,000,000 up to 
over $300,000,000. 


Sun Life Capital Changes 
Mon TrREAL, CaANn., January 19.—The Sun Life 
Assurance Company of Canada will again ap- 
ply to Parliament this year for changes in its 
capital stock. Last year its application failed 
to pass the House. 
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CENTRAL LIFE OF DES MOINES 
ELECTIONS 
T. C. Wolfinger Is Secretary—George N. 
Ayres, Treasurer 

Des Mornes, Iowa, January 21.—At the an- 
nual meeting of the board of directors of the 
Central Life Assurance Society, E. H. Mulock, 
mayor of Des Moines, tendered his resignation 
as secretary, and Fred G. Wolfinger was chosen 
to fill the vacancy, and Roy C. Campbell takes 
the latter’s place as assistant secretary. He will 
also continue in a supervisory capacity in the 
agency department. George N. Ayres was 
elected treasurer. 

Homer Miller resigned as treasurer and also 
as a director. Previously he had resigned from 
the presidency of the Iowa National Bank, and 
expects to take up his permanent residence in 
California, the precarious condition of his health 
having caused suspension of all business 
activities. 

Dr. T. C. Denny was again elected presi- 
dent of the company. The other directors are: 
Fred P. Carr, vice-president and general coun- 
sel; Dr. Martin I. Olsen, medical director; 
J. F. Branton of Minneapolis, State manager for 
Minnesota; A. C. Larson of Madison, State 
manager for Wisconsin, and Dr. D. W. Smouse. 


0. B. HARTLEY MADE VICE-PRESIDENT 


General Counsel of Great Western Wins 
Promotion 

Des Moines, Iowa, January 21.—At the an- 
nual meeting of the officiary of the Great West- 
ern Insurance Company O. B. Hartley, general 
counsel of the company, was chosen vice-presi- 
dent to fill the vacancy left by the resignation 
of S. P. Barr, who at the age of 76, retires 
after more than 25 years with the concern as 
salesman, collector, claim agent and vice-presi- 
dent. W. G. Tallman was re-elected president, 
V. E. Nutt, vice-president and manager of the 
claim department; B. H. Gross, secretary, and 
R. D. Emery, treasurer. 


Agency Results 


Below will be found the amounts of new busi- 
ness written by prominent life insurance agen- 
cies in addition to those previously presented in 
THE SPECTATOR. 

W. A. Alexander & Co., Chicago, Ill. (Penn 
Mutual Life)—1928, $6,485,870; 1927, $6,311,- 
495; 1926, $5,157,525; 1925, $5,121,427. 

Daniel W. Flickinger, Indianapolis, Ind. (John 
Hancock Mutual Life)—1928, $5,775,167; 1927, 
$6,052,536; 1926, $5,461,750; 1925, $5,442,900; 
1924, $5,035,435. 

Mecklem & Parker, Portland, Ore. (New 
England Mutual Life)—1928, $2,903,382; 1927, 
$2,425,253; 1926, $2,042,967; 1925, $2,120,426; 
1924, $1,932,800. 


Liberalizes Industrial Policies 
(Concluded from page 3) 
one of a series of concessions the Prudential 
has made within recent years, many of them 
affecting workers in industries and trades here- 
tofore regarded as hazardous. 
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MISSOURI GOVERNOR 
SUGGESTS CHANGES 





Cites Illness of Superintendent Ben 
C. Hyde in Address 





WANTS SALARY RAISED 





Insurance Department Head _ Receives 
Same Salary as When Department 
Was Created in Last Century 


St. Louis, Mo., January 21.—An intimation 
that Ben C. Hyde, Superintendent of Insurance 
for Missouri, probably will be permitted to finish 
his term of office was contained in the inaugural 
address of Governor Henry S. Caulfield at 
Jefferson City on January 15. 

Commissioner Hyde’s term will expire on 
July 1. It is certain that he will not be re- 
named because he has been an invalid for 
nearly two years and is not capable of per- 
forming his duties. 

Governor Caulfield in his message to the 
Missouri General Assembly stated that the 
State’s experience with Superintendent Hyde 
shows that the Governor should have a larger 
measure of control over appointive officers in 
the laws of the various departments. 

Continuing on this point his message read: 

The need for this is aptly but unhappily pre- 
sented by the situation existing in the Insurance 
Department. Nearly two years ago, the super- 
intendent was stricken with paralysis: While 
his recovery was expected, his affliction has per- 
sisted to such an extent that he has never been 
able to speak or write. Under the law, the 
Governor had no power to deal with the situa- 
tion save only to suspend him, subject to future 
advice and consent of the Senate. Such sus- 
pension would have been useless, because there 
existed no power in the Governor to appoint a 
successor until the Senate could meet and ap- 
prove. Thus a situation has existed, beyond the 
power of anyone to reach, which was distress- 
ing to the family and friends of the superintend- 
ent as well as to the Governor, and which was 
not beneficial to the public service. 

May I most respectfully urge the General 
Assembly to forthwith amend the insurance law 
so as to provide that the Insurance Commis- 
sioner shall hold office at the pleasure of the 
Governor. 
~ May I further suggest that the salary of 
the Superintendent of Insurance should be in- 
creased to an amount which would be ample 
to compensate a competent man in this impor- 
tant position, and that any fees that by law 
may be collectable by the superintendent shall 
be paid into the State Treasury. The superin- 
tendent’s salary has not been increased since 
the creation of the department in the last cen- 
tury. At that time the work and duties of the 
superintendent were infinitely less than they are 
now. Since then the business of the department 
has become many times greater and more com- 
plicated. An increase in this salary would not 
increase the demands upon the general revenue, 
as expenses are paid out of fees collected. 


Warren K. Magruder Made General Agent 

The Connecticut Mutual Life Insurance 
Company, Hartford, announces that, in recog- 
nition of successful organization service, it has 
promoted Warren K. Magruder as general 
agent to have charge of a new general agency 
opened in Baltimore, for the State of Mary- 
land. 




















Sun. Life 
Policyholders 
To Receive 
Special Bonus 


In addition to regular dividends in 1929 
of approximately $17,500,000 





Office of the President, Montreal, Jan. 8, 1929 


To Our Policyholders: 


We have just completed another wonderful year, with 
profit earnings never before equalled. Our Directors have 
therefore inaugurated the principle of allowing a Special 
Bonus on maturing participating policies. The basis for 1929 
may be summarized as follows: 


On policies ten years in force, maturing by death or (on “reserve 
dividend” policies) by the expiry of the reserve dividend period, 
a bonus of 10 per cent. of the reserve, increasing yearly to 15 per 
cent. on policies in force twenty years or longer; on endowments, 
at maturity, a bonus of 10 per cent. of the face value of policies 
ten years in force, increasing yearly to 15 per cent. on policies 
in force twenty years or longer. 


Details will be given in the forthcoming annual report. 


This special bonus is in addition to, and independent of, 
the usual annual profit distribution, the scale for which, for 
the ninth consecutive year, will again be increased. 


We congratulate our members on this happy announce- 
ment. It has been made possible only by the large profits 
earned on the securities selected for the investment of the 
Company’s funds. 


As ninety-five per cent. of all surplus earned by the’partici- 
pating assurances accrues to our policyholders themselves, 
they enjoy practical mutuality, combined with the enterprise 
and stability of stock management. The effect of this com- 
bination is evidenced by the results. 


T. B. Macaulay, President. 





SUN LIFE ASSURANCE COMPANY OF CANADA 


Head Office - “ Montreal 








THE SPECTATOR 

















An Outstanding 
Year’s Record 








New Business Paid For 


ts '6h404 kp on $329,854,390.00 
tp aha bee cae ses 204,763,512 .00 





Gain for Year. . .$125,090,878.00 


Policies Issued 





be Ms itimahn aw ne 67,094 
cote, simithcte toads 59,026 
ie wan us 8,068 


Insurance in Force 
December 31, 1928 


$1,195,000,000.00 

















ae year 1928 just closed marks an 

epochal period in the history of the 
Missouri State Life Insurance Company. It 
has been a year of outstanding growth and 
expansion, placing the company in the front 
rank among the leading life insurance com- 
panies of America. 


With nearly One Billion, Two Hundred 
Million Dollars of life insurance in force, cov- 
ering more than 600,000 lives, the Missouri 
State Life is today the largest life insurance 
company West of the Mississippi River and 
ranks 14th among the more than 350 Legal 
Reserve Life companies of the United States. 


This rapid growth and expansion of the 
Missouri State Life is the result of definite 
and calculated forces. It is due primarily 
to intrinsic rightness of policy and practice, 
and as well to the deep personal interest and 
untiring efforts of its Board of Directors, 
composed of some of the country’s greatest 
leaders in commerce, finance and industry. 


This splendid record of achievement con- 


tributes a firm foundation for the company’s 
present position and is both an inspiration and 
a guarantee for its future development. It is 
truly The Progressive Company. 


sD" 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


Hillsman Taylor, President flome Office, St. Louis 
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Large Gains of Massachusetts Mutual Life 

During the year 1928 great increases were 
made by the Massachusetts Mutual Life Insur- 
ance Company, of Springfield, in the various 
outstanding features of its statement. The as- 
sets increased $37,378,028, to the sum of $327,- 
107,301; the policy reserve and other liabilities 
were augmented to the extent of $36,281,069, 
now amounting to $308,365,489, and leaving a 
surplus of $18,741,812 (an increase of $1,096,- 
959). The new insurance written amounted to 
$304,030,095, representing an increase of $41,- 
538,452, while the insurance in force increased 
by $194,419,128, to the sum of $1,804,256,531. 
Premium receipts increased over $10,000,000 and 
amounted to $62,627,243, while the total income 
was $88,420,062—an increase of $14,951,840. Of 
the assets, over $155,000,000 are invested in 
mortgage loans, and about $104,000,000 in bonds 
and stock. The company had on December 31, 
last, a cash balance of $3,832,256; real estate 
valued at $5,816,743; premiums outstanding 
amounting to $9,368,963, and policy loans aggre- 
gating $48,880,756. These figures indicate 
clearly that President William A. Sargeant and 
the other directors and officers of the company, 
as well as its policyholders, have good reason 
to be gratified with the result of the past year’s 
business. 


Policyholders of Sun Life Benefit Largely 

The Sun Life Assurance Company of Can- 
ada, Montreal, has: announced that in addition 
to the regular dividends to policyholders in 1929 
there will be a distribution of approximately 
$17,500,000 in the way of a special bonus. The 
company had a most satisfactory year, its profits 
having exceeded those of any similar period. 
The directors have, therefore, voted a special 
bonus on maturing participating policies, the 
basis for which is as follows: On policies ten 
years in force, maturing by death or (on “re- 
serve dividend” policies) by the expiry of the 
reserve dividend period, a bonus of 10 per cent 
of the reserve, increasing yearly to 15 per cent 
on policies in force twenty years or longer; 
on endowments, at maturity, a bonus of 10 per 
cent of the face value of policies ten years in 
force, increasing yearly to 15 per cent 9%n poli- 
cies in force twenty years or longer. 

The usual annual profit distribution scale 
will again be increased. 


Early Reports of Life Insurance Companies 


Total 
Admitted 
Assets 
Name and Location of Company Jan. 1, 1929 
American Central, Indianapolis....... ,000 
American Life, 7 aaa ae al 14 "315, 999 
American Life, Detroit, Mich........ 14,304, 739 
Amicable Life, Waco................ 7,627,993 
Associated Life, Los Angeles......... se eeee 
Bankers Lite, Des Moines............ «sw eees 
pS A ee eee eee 
Canada Life, Toronto............... 157,069, 
Cedar Rapids Life, Cedar Rapids... . . 3,584,518 
Central States Life, St. Louis......... «sees 
Columbian National Life, Boston.....  —S......... . 
Columbus Mutual, Columbus, Ohio. . 14,306,858 
Connecticut General, Hartford....... 115,916,952 
Connecticut Mutual, Hartford....... 172,792,438 
Continental Am. Life, Wilmington, Del. 11,126,470 
Detroit Life, Detroit................ 7,654,046 
Farmers & Bankers, Wichita, Kans. . . 8,264,150 
Geo. Washington, Charleston, W. Va... 4,912,469 
Great Southern Life, Houston........ 25,585,901 


Guaranteed Securities Life, Topeka. . . 200,261 








Home Life, New York.............+- 67,243,656 
Home Life, New York. 67,200,000 
Illinois Life, Chicago. ... 40,000,000 
Kansas City Life, Kansas City, i - i es 
Manhattan Lite, New York.......... 19,924,822 
Mass. Mutual, Springfield... ... 327,107,301 
Midland Life, Kansas City, Mo... 4,611,182 
Midland National, Watertown, 8S. 5,013,306 
Minnesota Mutual Life, St. Paul..... 19,672,045 

eT ee ee re 
Modern Life, St, Paul............... 1,053,740 
Montana Life, Helena............... 9,373,671 
National Fidelity, Kansas City, Mo... 3,512,938 
National Guardian Life, Madison..... 5,565,406 
National Life, Montpelier, Vt........ 122,886,906 
New England Mutual, Boston........ 219,028,990 
New York Life, New WMS ces. ees 
Northwestern National, Minneapolis.. 33,207,578 
Northwestern Mut. Life, Milwaukee...  ...... 
Occidental Life, Los Angeles......... = saeeee 
Ohio State, Columbus............... 10,816,044 


Pan-American Life, New Orleans... .. 
Peoria Life, Peoria. .........cceccces 17,200,000 
Philadelphia Life, Philadelphia. ...... 


Provident Mutual, Philadelphia. ..... 219,645,110 
Reliance Life, Pittsburgh............ | eeeeee 
Reserve Loan Life, Indianapolis... ... 10,727,386 
Rockford Life, Rockford, Ill.......... 2,301,498 
Security Mutual Life, Binghamton.... ...... 
Seaboard Life, Houston.............. 453,399 
Security Life, Chicago............... 8,890,826 
Southeastern Life, Greenville, 8. C. G. 3,652,536 
Southwestern Life, Dallas............ 29,283,891 


Wy? 
State Mutual, Worcester............. 127,435,127 
State Reserve Life, Fort Worth....... 342,000 


Union Central Life, Cincinnati... .... 


Victory Life, Topeka, Kans.......... 1,367,558 
West Coast, Sam Francisco........... = seeees 
Western States, Clayton, Mo......... 196,427 


a Includes group $72,104,125. 
$696,725. * Ordinary. b Industrial. 


ness in 1928. d Accident and Health premium income. 
insurance in 1928, was $46,184,075; 
amounted to $22,107,931. 


II 


c Group. 


Surplus 
to Policy- 
holders 


1,408,624 
9,288,470 
14,968,743 


1,772,851 





18,741,812 
,914 
782,967 


184,715 
1,252,626 
312,437 
23,645 
7,038,315 


17,097,369 


779,379 
291,081 


711,382 
299,668 


204,562 


insurance in 


Total 
Income 
4,795,000 


490 


5,132,991 
35,518,046 
38, 136,829 


2,803,252 


1,935,133 
1,106,098 


6,399,713 
204,413 
14,422,395 


3,498,371 
89,420,062 
1,347,575 
973,997 


6,154,536 


27,342,234 
47,763,430 


2,795,507 
742,251 


2,226,599 
1,102,172 
8,066,637 
27,037,530 
172,982 


45,947 


{ Includes group $223,287,724. 


jhe, 


Total 
Disburse- 
ments 


2,972,561 
21,292,284 
23,857,268 


1,653,721 





53 pilin 4 
929 

679, 659 
3,806,517 


267,640 
1,492,790 
737,726 
864,434 
17,735,251 
30,147,271 


2,078,694 
576,435 


143,772 
1,542,868 


54,083 


e Approximately. 
being $221,638,779 and 


New Total 
Paid for Insurance 
Insurance in Force 
knee 228,000,000 
Be oat 91,622,669 
1,990,999 91,621,769 
at11,085,233 453, 
$387, 730, 
3,629,000 4,106,000 
858, 886,954,355 
15,321,970 133,010,047 
166,690,000 881,726,541 
3,270,515 21,681,009 
17,500, 96,500,000 
37,269,030 223,411,901 
20,436,194 113,720,305 
$238,442,986 065,600 
122,827,878 $1,046,235,710 
818,748,434 
15,151,229 485,670,844 
18,701,027 74,637,794 
a10,812,705 48,338,654 
997,803 26,138,129 
@38,939,103 @175,553,252 
1,990,150 ¢14,340,700 
4,012,443 357, 
54,547,445 349,580,728 
54,432,092 350,000,000 
Le eee 177,000,000 
81,527,014 391,474,746 
14,866,743 87,292,990 
304,030,095 1,804,256,531 
10,270,867 38,726,121 
4,400,000 27,900,000 
236,360,304 
2,584,919 162,022,319 
329,854,390 1,195,675,940 
2,776,200 10,760,037 
11,717,666 52,110,402 
7,752,639 33,141,042 
7,135,523 41,359,623 
75,187,577 565,606, 
143,573,589 1,113,810,563 
109,000,000 ¢6,750,000,000 
*53,458,801 260,755,884 
10,635,108 27,413,025 
352,111,029  3,700,580,850 
23,721,958 137,353,120 
15,002,113 75,138,351 
32,073,628 174,176,583 
34,143,301 163,079,210 
11,328,316 83,010,108 
126,852,180 923,345,010 
66,486,152 407,762,169 
16,536,112 80,144,753 
6,733,742 24,206,209 
21,043,719 109,522,812 
4,133,000 9,143,595 
12,224,795 61,297,373 
a10,767,025 35,845,665 
2,507,444 4,278,609 
¢11,183,021 625,319,827 
7 199,395 589,902,372 
2,276,000 7,026,000 
205,639,914 1,531,650,021 
2,009,000 14,854,067 
25,437,000 114,680,000 
902,925 1,478,100 
c474,000 1,335,000 


Increase 


21,871,780 


194,419,128 
483,202. 


16,437,031 
623,617,565 


yu,057,161 
e464,000,000 


50,749,187 
201,562,725 
31,176,426 


6,204,787 
18,583,895 
14,749,455 

3,839,012 
68,916,715 


27,179,376 
—1;392,135 


k Includes revivals $2,355,844; increased 
¢ Includes $272,290 Ordinary and $1,500 Group renewed busi- 


g Company’ s ordinary new paid for 


its 


increase over 1927 
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It Pays To Be 
An Aitna-1zer 










VERY Aitna representa- 

tive can plan his future 
with confidence. ® Possessed 
of a business that is all his 
own, backed by a service that 
is outstanding in its helpful- 
ness, hecan count ona steadily 
increasing income year after 
year. ® No one can take it 
away. ® No one but himself 
can say how large it will be. 
SIf his wants multiply with 
the years, he has but to press 
a little harder on his business 
accelerator and he is soon 
looking back to where he was. 


ZETNA LIFE INSURANCE COMPANY 


and affiliated companies 


AETNA CASUALTY & SURETY CO. 


THE STANDARD FIRE INSURANCE CO. 


THE AUTOMOBILE INSURANCE COMPANY 


of Hartford, Connecticut 
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The One Great Social Movement of the Age 


By Witiram J. BrapLey 


Publicity Manager, Home Life Insurance Company of America, Philadelphia 


Industrial life insurance stands out pre-emi- 
nently as the one great social movement of the 
age, wherein the maximum of service is ren- 
dered to the greatest number of people in a 
highly efficient manner. There is scarcely a 
home throughout the length and breadth of this 
mighty nation where the industrial agent does 
not visit and carry his message of friendship 
and cheer. Systematically, that harbinger of 
prosperity, happiness and love wends his way 
daily from home to home. His is a constant 
battle against the forces of poverty, indolence 
and misery; and the benefits of his educational 
campaign redound to the welfare of the individ- 
ual and the nation. 

Industrial life agents are the real ambassadors 
of good will. They deal with 98 per cent of 
the people; they serve the workingman and his 
family. No other social agency has the oppor- 
tunity and privilege of going into the peoples’ 
homes week after week, and especially into the 
homes of the workingmen who are the bulwark 
of the nation. They are constantly dispensing 
service and good will and financial aid in times 
of distress. The results of the industrial agent’s 
labors are an invisible bond which joins mil- 
lions of Americans together in a financial 
phalanx for the general welfare, and the in- 
culcation in the minds of the men, women and 
children with whom he comes in contact of 
noble ideals and habits which are conducive of 
the highest type of citizenship. 

Day in and day out he visits the home and 
in many quarters is regarded not only as a 
friend but as guide, counselor and philosopher 
as well. It is estimated that industrial agents 
make 5,000,000 visits a year in the homes of the 
working population of the United States and 
Canada. Daily he preaches the gospel of life 
insurance protection, educates the entire family 
as to its value and uses, and cultivates a fer- 
tile field for the ordinary writer. 

It is the industrial agent who, more than any 
other person, is responsible for the proper 
mental attitude of the public towards the in- 
stitution of life insurance. The great growth 
of ordinary business in this country has been 
due absolutely to the work done and the seed 
planted by the industrial man. The large pol- 
icyholders of to-day undoubtedly had their first 
conception of life insurance from the industrial 
agent who came into their homes when they 
were babies. 

The industrial life agent is truly an hon- 
ored member of society. Formerly he was 





frowned upon and insulted and considered a 


failure in some other industry by narrow- 
minded persons who could not grasp his im- 
portance to modern civilization; to-day the 
value of his work is recognized, acknowledged 
and appreciated by an enlightened society. He 
helps the workingman to provide a decent 
burial for himself and dependents—to save the 
only few dollars he will have in his old age 
to retain his pride and self-respect. He is a 
missionary of thrift and the educator of the 
masses in matters pertaining to life insurance. 
As a stabilizer of society, the defender of the 
integrity of the home, the protector of the widow 
and orphans, the harbinger of prosperity, hap- 
piness and love, he is unexcelled. He brings 
peace cf mind to the father by advising and 
encouraging him to discharge the greatest ob- 
ligation which rests upon the shoulders of 
every man—providing for the future welfare 
of those at home. 

It is estimated that only two per cent of 
the people can get together $500 at any given 
time, and when a man cannot get together $500 
in a great emergency like that caused by death 
in the family, he must have recourse to in- 
dustrial life insurance. There is no other so- 
cial agency going into the workingman’s home 
to-day helping to protect himself and depend- 
ents from financial disaster. No other agency 
has the opportunity of going into these homes 
each and every week or of knowing the work- 
ingmen and their famil.es intimately. 

Credit must be given to the industrial life 
agent for having laid the foundation stone of 
the biggest, greatest and most humane busi- 
ness in the world to-day. The vast majority 
of large policies in force to-day undoubtedly 
had their origin in a small industrial policy 
taken out at the behest of the man on the debit, 
by the parents of our captains of industry and 
wealth at a time when their childish but im- 
pressionable minds were unable to grasp the 
effects which that small weekly premium pol- 
icy would have upon their future careers. The 
habits of thrift, the realization of responsibil- 
ity to others, especially dependents and the 
necessity of safeguarding the future are so 
vividly impressed upon the plastic minds of the 
young, by the daily visits of the debit man, 
that the effects are quickly displayed in early 
manhood and womanhood through the forma- 
tion of an ideal character. The regularity of 


his calls teaches the lesson of punctuality and 
helps to form systematic habits, and the doctrine 
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which he preaches eliminates worry, care and 
want from the household and makes the parents 
more efficient in the molding of their children’s 
future career and welfare. 

Asked whether the condition still existed of 
the industrial man being inferior to the ordi- 
nary agent, Mr. Bradley declared that “the in- 
dustrial agent undergoes a more strict form 
of discipline that the purely ordinary producer. 
He must report on time: He has definite duties 
to perform, and is required to keep his debit in 
tip-top shape. He is not his own boss. He 
knows that he has to work systematically and 
energetically. The industrial agent has the ad- 
vantage of careful training and exacting super- 
vision which stand him in good stead as he 
pursues his life insurance work.” 

There are approximately 100 industrial life 
insurance companies in the United States with 
a total amount of industrial insurance in force 
on January 1, 1928, of $15,440,312,892. There 
are 81,777,843. policies. 

This vast business rose from one company 
in 1877 with 11,226 policies for $1,030,655 to 
the enormous figures quoted above. To dis- 
charge the multitudinous duties of this gigantic 
enterprise, there are approximately 75,000 agents 
and 10,000 superintendents and assistant super- 
intendents. The home office employees num- 
ber thousands more. 

And yet in all the meetings and conventions 
connected with life insurance there is seldom 
if ever, a voice heard discussing the problems 
of the industrial life insurance man on the 
debit. As an industrial man must necessarily 
employ methods of production and canvassing 
entirely different from those of the purely ordi- 
nary man, and since the industrial man is the 
real missionary in the life insurance business, 
and the man whom the average home con- 
siders as a representative life insurance agent 
on account of his daily contact with 98 per 
cent of the people, it is vitally necessary that 
some organization give serious consideration to 
the industrial man and his problems. Industrial 
life insurance is well managed, plays an im- 
portant part in the financial world and is well 
worthy of consideration. It will continue to 
grow and develop in conformity to the social 
and economic needs of the wage-earning popu- 
lation. 

The relative progress of industrial life insur- 
ance has, perhaps, outdistanced all other thrift 
agencies. It is one of the really thrift-promot- 
ing institutions of modern times. Industrial life 
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insurance has become in very truth one of the 
most important thrift agencies of the nation- 
It is no small thing for wage-earners of the 
United States and Canada to pay annually the 
colossal sum of $500,000,000 in industrial pre- 
miums for the benefit of surviving members 
of the family. 


DON’T BORROW ON LIFE 
INSURANCE 


New Leaflet by William T. Nash Cites 
Loan Evils 








NEED FOR ADEQUATE PROTECTION 
IS STRESSED 





Story, Entitled “Shooting Your Policy to 
Pieces,” Is Absorbing Haman-Interest 
Tale 
That a full and proper appreciation of life 
insurance on ‘the ‘part of the public would mean 
that everyone’s life would be adequately in- 
sured is undoubted. The task of the companies 
and their representatives is to bring the public 
closer and closer to that necessary appreciation. 
The man of family must be made to realize that 
if his children and the mother who watches 
over them ate sacred to him during his life, 
then the insurance which is to protect and care 
for them after he is gone should be his first 
concern and nothing should be allowed to hinder 
him from maintaining it in force for an ade- 

quate amount. 

One of the best ways to convince a man of 
the need for proper life insurance and the evils 
of borrowing on his policy is to let him read 
the new leaflet, written by William T. Nash 
and entitled “Shooting Your Policy to Pieces.” 
This leaflet, like the others of the great Nash 
series of life insurance educational leaflets, is 
published by The Spectator Company and is 
for the use of life insurance companies, brokers, 
general agents and agents. 

In “Shooting Your Policy to Pieces,’ Mr. 
Nash tells the very human story of Lem Good- 
low, a clerk in a local store, who had a wife 
and two children to support and who was the 
possessor of a life insurance policy for $5000. 
Lem gets a loan on his policy only to find that, 
because of the loan and having to pay the in- 
terest on it, he really has only a piece of a 
policy left and is paying more for that piece 
of a policy than he formerly paid for the whole 
policy. Misfortune overtakes the family 
through the illness of Lem and his wife, and 
too late they realize that he should have had a 
larger amount of life insurance and, in addi- 
tion, never should have sacrificed any part of 
the life insurance he did have. 

With that clear, convincing language and di- 
rect human appeal which have made him na- 
tionally famous as a writer of stories with a 
life insurance moral, Mr. Nash has made 


“Shooting Your Policy to Pieces” a tale of 
absorbing interest and one which cannot fail 
to bring a thorough understanding of life in- 
surance and the necessity for it to any reader. 
This leaflet should be sent to every life insur- 





ance policyholder, whether a borrower or not, 
and should be enclosed with every policy is- 
sued. The lessons it teaches with regard to 
one’s life insurance and the detrimental effect 
of a loan on one’s policy are salutary in the 
highest degree and will go a long way toward 


- fixing the right ideas about life insurance firmly 


in the mind of the insured. The evils of bor- 
rowing on a policy are made instantly appar- 
ent, the need for adequate amounts of life in- 
surance is forcibly shown and the benefits of 
life insurance are concisely detailed. 

The leaflet called “Shooting Your Policy to 
Pieces’ may be obtained from The Spectator 
Company at the following prices: Single 
copy, 10 cents; 50 copies, $2.50; 100 copies, 
$4.50; 500 copies, $18; 1000 copies, $30; 5000 
copies, $120; 10,000 copies, $225. 


Connecticut Mutual Life Shows Increases 

In its statement for 1928 the Connecticut Mu- 
tual Life, of Hartford, discloses admitted assets 
of $172,792,438—an increase of $16,418,111— 
and surplus reserves aggregating $14,968,743, 
including a market fluctuation and investment 
contingency reserve of $7,231,020. Among the 


‘liabilities are listed a reserve for regular divi- 


dends for 1929 of $5,750,000, and a reserve for 
special dividends for 1929 of $1,200,000. The 
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Opportunity 
for Managers 


Are you a capable and steady pro- 
ducer of high quality business and 
possessed of sufficient executive |] 
ability to train and organize sales- 
men? 

If so, you may be able to establish a 
profitable connection with an excep- 
tionally strong, well established life 
insurance company, doing a purely 
non-participating business, which of- 
fers opportunities in the cities of Bal- 
timore, Washington, Cleveland, 
Toledo, Cincinnati, Dayton, Norfolk, 
Birmingham, Atlanta and Detroit. 


Box 700 
Care of THE SPECTATOR 








company’s new paid-for business last year was 
$122,827,878, a gain of $8,398,870, and it closed 
the year with $818,748,433 of insurance in force, 


this sum representing a gain of over $75,000,000. 





Wanted 


STATE SUPERVISORS — One 
each for Indiana and Illinois. 
Must have wide experience in the 
Health and Accident Insurance 
field, ability as personal producer 
and appointing and working with 
new Agents. Full line Disability 
Policies featuring “Gold Seal” 
Non-cancellable. 

Salary and Bonus to the right 
man. 

Write 


INCOME GUARANTY COMPANY 


Income Building 
SOUTH BEND, INDIANA 


Stock Company, Authorized Capital, $1,000,000 














FRIENDS EVERYWHERE 


Long established and consistently pro- 
gressive, providing perfect protection 
at a net cost which is notably low, 
and rendering prompt and efficient 
service, the Massachusetts Mutual 
stands out as an ideal company to 
represent. Many years of square deal- 
ing are back of every one of our 
agents. They find enthusiastic friends 
of the Company everywhere. 


Massachusetts Mutual Life 
Insurance Company 
Springfield, Massachusetts 
Organized 1851 


More Than a Billion and a Half 
of Insurance in Force 




















rights. 
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Scranton- Pittsburgh, Pa 
General Agency of a Pennsylvania Company 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


| Confidential communication invited from those 
with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 
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Creating Capital for the Uncapitalized 


William J. Graham, second vice-president of 
the Equitable Life Assurance Society, in speak- 
ing over the radio January 18 at WADC, on 
the subject of “Life Insurance As a Thrift 
Measure,” under the auspices of the National 
Thrift Committee of the Y. M. C. A., char- 
acterized life insurance as “The Thrift 
Magician” in its ability “to provide. protection 
for the uncapitalized far beyond the total value 
of its assets.” 

Mr. Graham described the major purpose of 
life insurance as the bysiness of creating cap- 
ital for the uncapitalized to be available under 
want and dependency. “In order to get men 
and women to save,” Mr. Graham said, “you 
must provide an appealing spending objective. 
The spending objective behind the life insurance 
policy is the strong appeal of the dollar put 
away to save somebody from something as 
against the dollar designed to buy something. 
Every life insurance policy represents at once 
a completed plan of savings for the purpose of 
protection.” 

“The accumulations of American life insur- 
ance companies to-day reach the huge sum of 
16 billion dollars, which is 50 per cent in ex- 
cess of the sum total of savings accounts in all 
the savings banks in the country and equal to 
two-thirds of all deposits in all national banks. 

“Insurance to-day,” continued Mr. Graham, 
“supplies beneficiaries in the United States cap- 
ital to the amount of $1,725,000 a day, while 
the amounts paid living policyholders from 
matured endowments will average an additional 
$2,000,000 a week with another $1,000,000 a 
month to be added to old age annuitants. Large 
as these figures are, they account for only one- 
half of the moneys returned to policyholders, 
the other one-half, approximately $725,000,000, 
representing moneys paid back as premium re- 
funds, and surrender values. 

Mr. Graham stated, “Every dollar of life in- 
surance, which gives relief from the great fears 
of what otherwise might happen to dependents 
in absence of other support, serves a purpose 
second only to the service rendered by the actual 
payment of the claims. $1000 for a life insur- 
ance claim check assumes the value which makes 
it difficult to measure against any other $1000 
spent during lifetime. Life insurance not only 
saves immediately the protection of the capital 
represented in the face of the policy to the 
removal of these major fears of life, but more 
than that life insurance protection opens a way 
for a more comfortable spending for such com- 
forts and luxuries as the income might reason- 
ably provide. The great work of life insurance 
is to subtract from income moneys which can 
be spared for life insurance premiums through 
the fine sacrifice of not indispensable comforts 
in order that the workman’s income may survive 
the vicissitudes of death and disability, and in 
so doing add satisfactién to the premium payor. 

The great volume of life insurance outstand- 
ing in America to-day,” said Mr. Graham, “will 
shortly reach the huge sum of 100 billion dol- 
lars, which is three times the amount in force 


ten years ago and two-thirds of all life insur- 
ance outstanding in the world. This endorse- 
ment by the people of America of life insurance 
indicates their recognition of the importance of 
life insurance as a means for achieving and 
maintaining something in the way of financial 
independence for themselves and their de- 
pendents.” 


Importance of Trust Company Co-operation 

Close co-operation between banks, trust com- 
panies and life insurance companies was 
stressed in a recent address by Julian S. My- 
rick, president of the New York State Life 
Underwriters Association, before the officers 
and personnel of the Central Union Trust Com- 
pany of New York. Mr. Myrick stated that 
some $750,000,000 of life insurance was now 
covered by trust agreements held by American 
banks and trust companies, and that the figures 
would mount up to billions before many years. 

“It has been of tremendous value for life 
insurance to have banks and trust companies 
take up so actively the idea of trusteeing the 
proceeds of life insurance policies,’ Mr. My- 
rick said. “During coming years this idea 
will grow and will strengthen the character 
and value of life insurance as well as greatly 
expand the usefulness of banks and trust com- 
panies. For one of the great problems has 
been to conserve the proceeds of policies left 
to dependent beneficiaries and prevent their 
dissipation, thus making effective the very pur- 
pose of the policyholder in taking out the in- 
surance. 

“In 1928, approximately $1,700,000,000 were 
paid out to life insurance policyholders and 
beneficiaries, and we care not whether the in- 
sured conserves his insurance estate through 
life insurance companies or through trust com- 
panies or banks, so long as he does it. There 
should be no competition between the two in- 
stitutions. They should work together and sup- 
plement each other’s efforts by the closest sort 
of co-operation. Under certain conditions re- 
sults can best be obtained by trusteeing the pro- 
ceeds through a bank or trust company, while 
in other cases the proceeds of the policy may 
best be handled by the insurance company. 
Then again it may be best to have both the 
insurance company and the financial institution 
handle the situation.” 

The speaker called attention to the need of 
developing a carefully trained personnel for 
this work. Advertising alone is inadequate. 
Results of a constructive sort from the stand- 
point of the insurance company, the bank or 
trust company and the public, can only be 
achieved by developing well considered sales 
practice in the approach to regular customers 
of the bank or trust company, the general pub- 
lic or the insurance underwriters. 


Canada Life Makes Fine Progress 
At the recent eighty-second annual meeting 
of the Canada Life Assurance Company, of 
Toronto, President Leighton McCarthy, in his 
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annual address, referred to outstanding features 
of general business in Canada showing the 
growth in foreign trade, hydro-electric develop- 
ment, agricultural conditions, mineral output, 
pulp and paper manufacture, the motor industry, 
building construction, and railways, indicating 
that in general business is in an excellent con- 
dition in Canada. As to the Canada Life As- 
surance Company, the new business paid for in 
1928 was $166,690,588, or over $20,000,000 more 
than in 1927. The business issued amounted to 
$177,000,000. The net addition to the business 
in force was $111,744,359, bringing the total 
insurance in force up to the huge sum of $281,- 
726,541. The company’s mortality experience 
was very favorable, indicating careful selection, 
and its investment earnings were most satisfac- 
tory, the earned surplus of the company having 
been $5,605,772, or the largest in any year in 
the company’s history. The company’s assets 


' now aggregate $157,069,485, an increase of $16,- 


488,807 for the year. The average rate of yield 
last year was 6.02 per cent. During the past 
year the company enlarged its scope of invest- 
ments according to the amended laws of the 
State of New York. The company’s mortgage 
investments now exceed $50,000,000, and it also 
holds many government bonds, as well as power, 
light and other securities. Dividends paid to 
policyholders in 1928 amounted to $4,688,000, 
and those which will be paid in 1929 aggregate 
$5,646,000. This statement ought to be very 
satisfactory to all interested in the company. 
The chief officers of this strong old company 
include: Leighton McCarthy, K.C., president; 
Herbert C. Cox, chairman of the board; E. R. 
Wood, LL.D., vice-president, and T. G. McCon- 
key, general manager. 


Journal of the Institute of Actuaries 


Volume LIX, Part III, Number 297, of the 
Journal of the Institute of Actuaries, bearing 
date of November, 1928, has been published. 
Among the contents of this number are an 
article on war-time finance as it affected life 
insurance companies, by P. C. Crump, O.B.E., 
F.I.A.; a report on results of the continuous 
investigation of the mortality experience of life 
annuitants, by W. P. Elderton and H. J. P. 
Oakley ; actuarial notes on combined group mor- 
tality experience, the approximate calculation 
of increasing benefits, and perpetually renew- 
able leaseholds, by Arthur Hunter, LL.D., 
F.F.A., F.A.S., A. W. Evans, F.I.A., and F. L. 
Collins, F.I.A. respectively; reviews of a table 
of interpolation multipliers for obtaining 
through the means of calculating machines inter- 
mediate rates bond values at yield intervals of 
one ten-thousandth per cent, by Arthur S. Little, 
of St. Louis, and other topics, and the examina- 
tion papers for associates and fellows. 

This number also contains the Proceedings of 
the Institute, session 1927-1928, and a report for 
that year, revenue account and balance sheet, 
results of the examinations of May, 1928, the 
proceedings of the annual. general meeting in 
1928, additions to the library, etc. The price 
of this number, which may be ordered through 
The Spectator Company, is $2.50 per copy. 
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FIRE INSURANCE 








NEAL BASSETT’S 
STATEMENT 





Firemen’s Has Ample Surplus to Meet 
Decision 





NO CHANGE IN FINANCES NECESSARY 





Company Able to Meet Conditions of Sec- 
tion 16 of New York Law and Show 
Surplus of $8,442,532 


In a lengthy statement issued last week, Neal 
Bassett, president of the Firemen’s Insurance 
Company of Newark, confirmed the opinion ex- 
pressed in the columns of THe Specraror last 
week that the decision of the United States 
Supreme Court in the case of the Firemen’s 
against James A. Beha, former superintendent 
of insurance of New York, would, so far as 
the actual operation of the company is con- 
cerned, prove purely academic. Mr. Bassett 
points out that in its statement as of December 
31, 1928, the Firemen’s will show a surplus of 
$21,477,774, which, if tested by the standard 
set up by Section 16 of the New York Insur- 
ance Law, is reduced to $8,442,532. This latter 
sum is the surplus which the company will show 
in applying for a New York license, and it is 
assumed, will be granted one on that basis, as 
there would be no reason for refusal unless an 
impairment of capital could be shown. 

Mr. Bassett’s statement opens with a discus- 
sion of the soundness of his policy of invest- 
ment in insurance stocks. He quotes liberally 
the New York law and from various discus- 
sions in the National Convention of Insurance 
Commissioners. 

Following a brief review of the early history 
of the case, Mr. Bassett continues as follows: 
_ The Statutory Court did not hold that Sec- 
tion 16 of the New York Law applied to for- 
eign companies (companies of other States) 
but did hold that under another section of the 
law the Superintendent of New York could 
make the same requirements of a foreign com- 
pany that were obligatory under Section 16, 
upon a domestic company. 

At all times it was within the power of the 
Firemen’s to easily comply with the ruling of 
Superintendent Beha but the matter being one 
of grave importance to the business of insur- 
ance it seemed best that the decision of the 
Statutory Court be appealed to the Supreme 
Court of the United States and this was done. 
A decision just handed down by the Supreme 
Court of the United States affirms the opinion 
of the Statutory Court. 

Under the ruling heretofore adopted by the 
New York Insurance Department, it is held that 
a foreign fire insurance company (a company 
of another State or country) may noi have 
more than 50 per cent of its net surplus in- 
vested in the stocks of other insurance com- 
panies. Under the formula heretofore adopted 
by the New York Insurance Department for 
applying this ruling, the insurance stockhold- 
ings of an insurance company if in excess of 
50 per cent of its net surplus (but not exceed- 
ing it) must first be deducted from the said 


net surplus as a non-admitted asset, the re- 
mainder being net surplus exclusive of insur- 
ance stockholdings. Thereafter (pursuant to 
the ruling that 50 per cent of the net surplus 
may be invested in insurance stocks) an equal 
amount of the net surplus over and above in- 
surance stockholdings is taken from the previ- 
ously non-admitted insurance stockholdings and 
added to the said net surplus. The amount thus 
ascertained then constitutes the net surplus with- 
in the State of New York. 

Predicated upon the January 1, 1928, condi- 
tion of the Firemens plus additions thereafter 
made to its capital and surplus, the capital, sur- 
plus and surplus to policyholders were on 
December 31, 1928, respectively as follows: 
Capital, $13,500,000; net surplus, $21,477,774; 
surplus to policyholders, $34,977,774. Under the 
heretofore ruling of the New York Insurance 
Department this would give the Firemens as 
of December 31, 1928, within the State of New 
York a capital of $13,500,000, a net surplus of 
$8,442,532 and a surplus to policyholders of 
$21,942,532. Within the State of New Jersey 
and outside the State of New York its state- 
ment (quoting previous named figures) would 
be—capital, $13,500,000; net surplus, $21,477,- 
774, surplus to policyholders, $34,977,774. 


Made Assistant Secretary of Public Fire 

Edmund von Hassein, chief adjuster of the 
Norwich Union Fire Insurance Society, has 
been elected assistant secretary of the Public 
Fire Insurance Company, Newark, and will 
take charge of the’ loss department of that com- 
pany in about 30 days. Mr. Hassein is a grad- 
uate of the University of Chicago and worked 
in his father’s local agency at Anderson, S. C. 
He joined the South-Eastern Underwriters As- 
sociation as assistant stamping clerk at Char- 
lotte, N. C., and later became stamping clerk 
at Pensacola, Fla., and then at Jacksonville. 
He entered the employ of the Southern Adjust- 
ment Bureau and was staff adjuster at Jackson- 
ville, Fla., for five years. In 1918 he joined 
the loss department of the Home Insurance 
Company, New York, and in 1926 was appointed 
chief adjuster of the Norwich Union. 


J. R. Dumont Opens Office 
(Concluded from page 3) 
Membership in the board consists of all mem- 
bers of the Eastern Underwriters Association, 
the Union, the Western Insurance Bureau, the 
South-Eastern Underwriters Association, the 
Board of Fire Underwriters of the Pacific and 
such other organizations, or departments of 
companies as desire to become members and 

agree to observe its rules and regulations. 

Mr. Dumont, who for a number of years 
was a member of the local agency of J. H. 
Dumont & Son of Omaha, and later vice-presi- 
dent of the Love-Haskell & Company general 
agency of that city, preceding his four years as 
Insurance Commissioner of Nebraska, comes to 
his position as head of the Interstate Under- 
writers Board with an experience and ability 
that would appear to make him a most excel- 
lent choice for the place. 
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BICKERING IN CHICAGO 





Brokers Unable to Agree on Commis- 
sion Tangle 





WANT VOICE IN BOARD 





oe 
Attempt Will Be Made to Crystallize 

Desires at Second Meeting February 1 

Cuicaco, Itu., January 23.—The real estate 
men of Chicago appear to know that they want 
something from the Chicago Board of Under- 
writers but, as to just what they want, beside 
stating their desires in the broadest of declara- 
tions, is another question again. They are com- 
plaining at the new fire insurance commission 
rules of Chicago and are vociferous in assert- 
ing that their share should be larger, but how 
to get that share is still another worry. 

A meeting of representatives from fourteen 
real estate boards of Cook County was held last 
week under the auspices of the Chicago Real 
Estate Board’s special insurance committee. 
There was much oratory, and much discussion, 
and some bickering, but only one of the three 
cardinal resolutions prepared by the commit- 
tee prior to the meeting was able to pass as 
presented. 

The real estate men have declared for a 
larger representation on the Chicago Board of 
Underwriters, for a simpler classification of 
subordinate producers of fire insurance and for 
a scale of commissions to be fixed between the 
companies and the subordinate groups. 

A resolution for each of these cardinal prin- 
ciples had been prepareri, but the first one, as 
to representation, was the only one to pass un- 
changed. 

This resolution asked the Chicago Board of 
Underwriters to admit insurance brokers, which 
term was intended to include classes two, three 
and four, into membership in the board with 
right to vote on matters pertaining to them- 
selves. x 

Then a resolution asking the Chicago Board 
to establish but two classes of membership, 
agents, to include the present class one voting 
members, and brokers, again intended to in- 
clude classes two, three and four, was presented. 
Immediately the class two agents in the Cook 
County Real Estate Board arose in revolt, de- 
claring that such broad use of the term 
“brokers” would virtually eliminate the class 
two agents, those who hold direct company con- 
tracts. It was apparent that these class two 
agents are desirous of doing all of their busi- 
ness directly with the companies and not 
through the policywriting general agents in class 
one. 

The protest to the broad resolution finally 
resulted in its being tabled until further in- 
vestigation could be made. It was pointed out 
that of the 4000 or more class two agents only 
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GEORGE WASHINGTON LIFE 


INSURANCE COMPANY 
Charleston, W. Va. 
Harrison B. Smith, President 
presents opportunity for liberal contracts covering definite 


territory with Home Office registry and with power of ap- 
pointment of sub-agents. 


The States of West Virginia, Vriginia, Ohio, Kentucky, 
Tennessee, South Carolina, North Carolina, Georgia, Michi- 
gan, Oklahoma and Washington. 


Address ERNEST C. MILAIR, Vice President and See’y. 
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Desirable Territory Open for Gen- 
eral Agencies. Liberal Contracts. 
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about 100 of them write their own policies and 
that the remainder are in fact only brokers. 

The third resolution, that on commissions, 
as presented asked for equivalent commissions 
for classes two, three and four, and it again 
summarized them under the general term of 
“brokers.” In the discussion on this resolution 
there was much acrimony displayed by the class 
two agents, one man. even going so far as to 
recommend an open revolt against the Chicago 
Board of Underwriters, particularly the policy- 
writing general agents, and a suit to test the 
Chicago Board’s power to regulate commissions. 
This speaker made the statement that the Chi- 
cago Board should be required to operate un- 
der the State commerce commission. However, 
as he made this statement, there were many loud 
“noes” heard in the room. 

Some of the class two agents insisted that 
they were entitled to 35 per cent commissions 
the same as the class one agents. However, the 
class one members found a staunch supporter 
in Edwin L. Seneco who declared that he was 
willing to have them collect an overriding com- 
mission on his business and pointed out that 
they function for the companies in Cook County 
and that the overriding commission is necessary 
to pay for the cost of supervision. 

The resolution then was amended to specific- 
ally mention classes two, three and four and 
adopted, but there was no attempt made to as- 
certain how much commission the subordinate 
agents should isk for. 

Another meeting of the same group will be 
held February 1. 


DEATH OF SAMUEL DEUTSCHBERGER 
New York Department’s Rating Chief Was 
Widely Known 


Samuel Deutschberger, chief of the rating 
bureau of the New York State Insurance De- 
partment, died last Friday. Funeral services 
were held Monday morning at Mecca Temple 
on West 55th street, New York. 

Mr. Deutschberger was widely known among 
New York insurance men. He joined the In- 
surance Department of New York in 1908 as 
assistant examiner and became examiner in 
1911, and in 1913 chief examiner of the Un- 
derwriters Association Bureau. He was made 
chief examiner of fire insurance companies in 
1920, and in 1925 was appointed actuary of the 
department, being promoted to the position of 
chief of the rating bureau in 1927. Prior to 
his connection with the Insurance Department 
he was in the Federal customs service and 
during the past year or so had been studying 
law and passed his bar examinations last sum- 
mer. 


Opens General Cover Department 


The American Insurance Company, Newark, 
announces that it has established a general 
cover department with offices in New York city 
to assist its agents in retaining premiums on 
properties which are controlled by chain organ- 
izations. It is in charge of Robert G. Clarke, 


manager, 84 William street. 


Insurance News and Gossip in New Jersey 


Several questions of importance to the in- 
terests of New Jersey agents have come up 
recently for consideration. Prominent among 
these are a proposed plan for compulsory auto- 
mobile insurance and the inauguration of the 
installment payment method of the Travelers 
Insurance Company of Hartford with reference 
to automobile casualty premiums. 

It appears that from the start both of these 
plans have met with considerable opposition 
from New Jersey agents and several local and 
county boards have promptly taken these mat- 
ters up for discussion. 

By unanimous vote the Underwriters Associa- 
tion of Hudson County, at its meeting on Jan- 
uary 4, adopted a resolution opposed to “install- 
ment payment of automobile premiums, deduct- 
ible automobile liability coverage and merit rat- 
ing of individual automobile risks” as promul- 
gated by the Travelers. 

The Bergen County Association of Insurance 
Agents has also placed itself on record in a 
similar manner and, also, as being unfavorable 
to the suggested idea of compulsory automo- 
bile insurgnce. 

At the same time some agents refer to a 
custom which by its frequent occurrence has 


almost grown into a habit—that of partial pay- 
ments on fire insurance premiums—and argue 
that this method may, in the near future, be 
extended to automobile coverages. 

In this connection a prominent New Jersey 
agent has raised an interesting point. When 
an automobile policy is written for one year, 
before the quota of monthly payments of the 
annual premium is completed and a.claim is 
filed for damage to car, is it incumbent upon 
the assured to remit the balance of premium in 
order to collect the amount of loss? 

Clyde E. Pendley of Teaneck and E. B. 
MacDonald of West Englewood have formed 
a co-partnership under the title of Pendley and 
MacDonald Inc., real estate brokers and agents 
for some fifteen fire, life and casualty insur- 
ance companies, with offices at No. 31 Mercer 
street, Hackensack. 

The matter of Bankers Blanket Bond insur- 
ance by Lloyds of London has been taken up 
by the Bergen County Association of Insurance 
Agents. A committee appointed for this purpose 
has presented its views to John B. Lewis, presi- 
dent of the Bergen County Bankers Association 
and, likewise, to every member bank of the 
association. 





NEW OFFICERS FOR COMMISSIONERS 
Howard P. Dunham and C. C. Wysong 
Moved Up—Committees Announced 

Howard P. Dunham, Insurance Commissioner 
of Connecticut, has been advanced by the execu- 
tive committee from second vice-president to 
first vice-president of the National Convention 
of Insurance Commissioners, succeeding James 
A. Beha, retired New York Commissioner, and 
Clarence C. Wysong, Indiana Commissioner, 
becomes second vice-president, according to 
announcement made by Colonel Joseph Button 
of Virginia, secretary of the National Conven- 
tion. Clare A. Lee of Oregon was elected to 
the executive committee and C. D. Livingston 
of Michigan also goes on the executive com- 
mittee,-succeeding W. C. Stafford, former Ohio 
commissioner. 

The chairmen of the standing committees of 
the National Convention are as follows: Clare 
A. Lee, Oregon, accident and health; J. S. 
Maloney, Arkansas, actuarial bureau; John E. 
Sullivan, New Hampshire, assets of insurance 
companies; H. D. Appleton, New York, blanks; 
H. O. Fishback, Washington, codification of 
rulings; T. M. Baldwin, Jr., District of Co- 
lumbia, credentials; Joseph Button, Virginia, 
examinations; Carville D. Benson, Maryland, 
fidelity and surety; C. D. Livingston, Michigan, 
fire insurance; R. B. Cousins, Jr., Texas, fra- 
ternal insurance; Jess G. Read, Oklahoma, laws 
and legislation; Matthew H. Taggart, Penn- 
sylvania, miscellaneous; J. G. McQuarrie, Utah, 
publicity and conservation; Edward Maxson, 
New Jersey, rates of insurance companies; H. 
U. Bailey; Illinois, rates of mortality and in- 
terest; Don C. Lewis, South Dakota, reserves 
other than life; George P. Porter, Montana, so- 
cial insurance; Howard P. Dunham, Connecti- 
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cut, standardization of agents’ applications and 
licenses; Sheldon M. Saufley, Kentucky, tax- 
ation; Robert C. Clark, Vermont, unauthorized 
insurance; Jackson Cochrane, Colorado, un- 
finished business; Albert C. Conway, New 
York, valuation of securities; Ray A. Yenter, 
Iowa, workmen’s compensation. 


Journal of Commerce Issues Annual Review 

The anntal Insurance Review of the Journal 
of Commerce, New York, appeared Monday as 
a part of that day’s issue of the paper. It is a 
supplement of 24 pages and contains many in- 
teresting and valuable articles on various kinds 
of insurance by authorities on the subjects. 
Among those who have contributed special 
articles are: Frederick Richardson, United 
States manager, General Accident, Fire and 
Life Assurance Corporation, Ltd., Philadelphia ; 
John B. Laidlaw, general manager for Canada, 
Norwich Union Fire Insurance Society, Ltd., 
Toronto; Charles H. Holland, president, Inde- 
pendence Companies, Philadelphia; Nelson B. 
Hadley, chief examiner of life companies, Ne~. 
York State Insurance Department; Fra 
lin H. Wentworth, managing director, Nati 
Fire Protection Association, Boston; H. 
Weissenborn, vice-president, Union Indemnity 
Compatiy, New York; S. Y. Tupper, manager, 
Southern department, Royal and Queen Insur- 
atice Companies, Atlanta, and many other im- 
portant men. 


SEATTLE, WAsH., January 18—lIncrease of 
stockholders’ dividends from 12 per cent to 16 
per cent and election of officers marked the an- 
nual meeting of stockholders of the General In- 
surance Company of America and affiliated 
companies here to-day. 
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FRED S. JAMES ELECTIONS 
George W. Blossom, Jr., Made President 
of Company 


Cuicaco, Itt., January 23.—In line with its 
long established policy of placing added re- 
sponsibilities on- its younger executives while 
at the same time retaining the senicr members 
of the firm in full activity, several promotions 
were noted in the annual election of Fred S. 
James & Co. of Chicago. 

The new line-up follows: George W. Blos- 
som, chairman of the board; W. E. Higbee, 
vice-chairman of the board; George W. Blos- 
som, Jr., president; Elmer J. Schafer and 
Francis R. Blossom, vice-presidents; Charles 
Buresh, secretary, and Karl D. King, assistant 
secretary. 

Mr. Blossom, Jr., who is advanced from vice- 
president to president, succeeding his father in 
that office, has been a member of the firm for 
more than ten years, having entered immediately 
upon conclusion of the World War. Mr. 
Schafer, except for a minor period, has spent 
his entire career with the firm and specializes 
in casualty lines; Mr. Buresh has spent all 
of his time with the company; Mr. King is de- 
veloping aviation insurance, having been a mem- 
ber of the firm for several years and Francis 
R. Blossom, specializes in production of new 
business. 

Both Mr. Blossom, Sr., and Mr. Higbee will 
continue actively to devote their entire service 
to the firm. 


Insurance Company Charter 
Chance 


The Industrial Insurance Company, Dallas, 
has had its charter amended to provide for 
additional paid-in capital of $50,000 and a 
$75,000 additional contribution to the company’s 
surplus account which will make the paid-in 
capital $250,000 and a like amount as surplus. 

The premium income of the company for 
1928 showed an increase of more than 50 per 
cent over the preceding twelve months. Dur- 
ing the year the company established a gen- 
eral agency connection in Colorado and it pro- 
poses soon to enter California. Vice-president 
Edward Wright says that it is planned during 
1929 to bring the paid-in capital and surplus 
accounts up to the authorized amounts of 
$400,000 each. 


Industrial 
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REGIONAL MEETING IN NEW YORK 
CITY 

Gathering, at Hotel 
Astor 


A regional meeting for suburban New York 
and Central Hudson river agents of the New 
York State Association of Local Agents, Inc., 
is being held at the Hotel Astor, New York, 
to-day. Hon. Frank L. Gardner, chairman, 
welcomed the agents at 10 o’clock and there 
were responses by members of local associations 
in Dutchess, Nassau, Orange, Queens, Rock- 
land, Suffolk and Westchester counties. There 
was discussion of the following subjects; 
agency qualification law, installment payment 
plan of auto insurance, compulsory automobile 
insurance law, fire forms, rules and rates, auto 
casualty rates and rate making, agency costs 
and financial institutions as mortgagee. Albert 
Conway, Superintendent of Insurance of the 
State of New York, was the guest speaker at 
the dinner held this noon. Other speakers in- 
cluded: Ward McPherson, Buffalo; Albert 
Dodge, Buffalo, president of the association, 
Walter H. Bennett, secretary-counsel; William 
J. Ward, manager suburban division, and G. 
F. Michelbacher, vice-president, Great Ameri- 
can Indemnity Company, New York. 


Suburban Agents 








Blue Goose Meeting Date Changed 

Announcement from Grand Nest officers of 
the Blue Goose states that the Grand Nest meet- 
ing will be held in San Francisco on September 
24, 25 and 26, rather than during the first week 
of October, 1929. The hotel headquarters will 
be announced later. The change was made be- 
cause the National Association of Bankers will H 
meet in San Francisco during the first week of 
October, crowding the hotels. 


Germanic’s Coast Appointment 

San Francisco, Cauir., January 19.—Nor- 
man Robertson, vice-president of the new Ger- 
manic Fire of New York, is a local visitor 
and early this week completed arrangements 
whereby Harris & Spear, Inc., will represent 
the company as general agents. This because 
the Milwaukee Mechanics, which recently passed 
into the control of the Firemen’s of Newark, 
will be operating as a member of the Board. 





Hamilton Fire Registered in Great Britain 
The Hamilton Fire, of New York, has been 

registered in Great Britain. H. L’Estrange 

Malone, of London, is authorized to accept ser- 

vice for it. 
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NATIONAL LIBERTY INSURANCE COMPANY OF AMERICA 


Home Office: 709 6th Avenue, New York City 


Summary of Semi-Annual Statement, July 1, 1928 


Capital 


ois iss Sia es oe alontale 0:6 6501s Sloth wclslnie'e 6 0/0.66 Se SRD 


Premium Reserve .....cccccccsccsccccccscccsecscce 93826,847.02 
Reserve for all Other Liabilities ...............e.2++ 1,825,129.00 
Net Surplus Pk ie teieb ie DISIw ONs-6 40.06 bt bids wie: 6'o bis 6 eee ne 


NR oes wits 0 0 i mwas aed oneal 





- - »-$32,410,076.04 


SURPLUS TO POLICYHOLDERS $20,758,100.02 
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JOINS ILLINOIS FEDERATION 
E. M. Ackerman to Be Executive Secretary 

—Many Years an Insurance Journalist 

Cuicaco, Itt., Jan. 21—Announcement that 
E. M. Ackerman, who has been an asso- 
ciate editor of The Insurance Field for the past 
five years, has been appointed executive secre- 
tary of the Insurance Federation of Illinois, 
has been made by John C. Lamphier, Jr., of 
Springfield, president. Mr. Ackerman takes 
over his new duties February 1. He succeeds 
T. R. Moss, resigned. 

With the selection of Mr. Ackerman, the II- 
linois Federation is preparing a program of ex- 
pansion both in membership and activities, a 
program that will embrace the entire State. 

Mr. Ackerman has been engaged in insurance 
and daily newspaper work for thirteen years, 
having started with the New York Journal of 
Commerce in 1914. During the war he served 
in the air service as an instructor at Kelly 
Field, Texas, and after the war engaged in 
daily newspaper work in Texas. He operated 
his own aviation passenger service -in’ Illinois 
for a time, but when the Chicago Journal of 
Commerce was started in 1920 he became: its 
insurance editor. He joined The Insurance 
Field in 1924, and has represented that period- 
ical both in New York and Chicago. 


Death of H. C. Cornwell 
Harry C. Cornwell of the brokerage firm of 
Cornwell & Stevens, New York, died Saturday 
at his home in Short Hills, N. J. Funeral ser- 
vices were held Tuesday. 
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TREATY and FACULTATIVE 
FIRE RE-INSURANCE 


JANUARY, 1928 
Capital and Surplus, $1,324,348.38 
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Eighty-Four William Street 
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JEFFERSON FIRE SOLD 


Corroon & Reynolds Take Controlling 
Interest 








PURCHASE FROM HOLDING COMPANY 





No Announcement as to Plans for Develop- 
ment—C. E. Clutia Likely to Be Re=- 
tained 

Corroon & Reynolds, New York, interests 
have purchased from the Lincoln Interstate 
Holding Company, Newark, the controlling in- 
terest of the Jefferson Fire Insurance Com- 
pany, Newark. The Jefferson has paid-up cap- 
ital of $400,000 and, on December 31, 1928, an 
estimated surplus of about $550,000, and lib- 
eral reserves have been created. The company 
is admitted to do business in New Jersey, New 
York, Massachusetts, Pennsylvania, Maryland 
and the District of Columbia. It writes fire, 
tornado and automobile fire and theft business. 
Sumner Ballard, president of the Reinsurers 
Underwriting Corporation, was the intermediary 
in the change of control. 

The Jefferson Fire commenced business 
March 1, 1928. The Lincoln Interstate Hold- 
ing Company, Newark, of which Harry C. 
Thompson is president, took 80,000 shares of 
the stock, the par value of which was $5 a 
share, at a cost of $12.75 per share. The 
present officers of the Jefferson Fire are: 
Harry C. Thompson, president ; William Bittles, 
vice-president; Carleton E. Clutia, vice-presi- 
dent, underwriting manager; Mahlom S. Drake, 
Jr., secretary; Charles C. Pilgrim, treasurer; 
Harry Braverman, comptroller; Braglow & 
Tepper, general counsel. The home office is in 
the Industrial Office Building, Newark. Mr. 
Clutia will probably be retained by the new in- 
terests. 


EXTRACTS FROM STATEMENTS OF 
FIRE AND MARINE INSURANCE 


COMPANIES 

Surplus 
to Policy- 

Name & Location of Co.Dec. 31 Assets holders 
Amer. Eagle Fire, N. Y..{1928 15,812,187 7,074,288 
1927 13,356,187 4,806,007 
Camden Fire Ins. Assn.,J1928 13,502,578 6,812,239 
ee Oe . ot Pere 1927 12,228,438 5,548,709 
Continental, N. Y....... 1928 91,655,480 52,109,650 
1927 81,467,067 42,788,109 
Fidelity-PhenixFire,N.Y.J1928 72,865,031 39, 528, 089 
1927 63,026,824 31,658,546 
First American Fire, N. Y.{1928 4,096,767 2,751,509 
1927 3,629,983 2,443,653 
Franklin Fire, Phila..... 1928 12,934,433 5,074,921 
1927 12,092,791 4,753,914 
Hanover Fire, N. Y..... 1928 19,059,611 13,021,458 
1927 13,891,426 ,896,104 
Home, New York....... 1928 102, 797, 291 47,819,779 
1927 96,105,333 41,909,990 
Homeseekers Fire, Wheel-/ 1928 140,838 135,080 
1S Wee Vleck cscuneees 1927 138,729 132,720 
Liberty Fire, Louisville,j1928 861,049 734,812 
TEs 0 vvinccictcecanaes 1927 790,254 724,112 
Manta Baltimore. 1928 2,763,553 2,137,728 
1927 2,410,955 2,035,943 
Mercury, St. Paul, Minn.. {1928 2,903,428 1,354,416 
1927 2,505,666 1,194,270 
Nat’l F. & M., Elizabeth, {1928 1,199,171 1,106,471 
Wo Netw caserecavueons 1927 402,361 301,627 
Niagara Fire, New York./1928 28,374,879 15,004,982 
927 24,539,773 1l, 157, "630 
Rocky -. Poa Great {1928 715,445 ‘591, 301 
Falls, Mont.......... 1927 690,006 577, ,080 
= — EM, St. Paul,f1928 32,217,597 16,640,715 
Sawa Wace acacia wad 1927 29, 731, 185 14,837,076 
Seaboard Ins. Co., Balti-/1928 "520,70 439,843 

it 5a sila ahaa eee asa 1927 377,816 wl 

United A Auto., Grand Rap-} 1928 ,061 125,704 
Seer 1927 209,234 126,314 
William Penn Fire, Phila. {1928 418,787 267,724 
1927 375,708 255,114 
Wolverine, Lansing, Mich. | 1928 696,280 416,627 
1927 706,030 411 "390 


THE AMERICA FORE GROUP FORGES 
AHEAD 

Big Gains Are Shown in Assets, Reserves 
and Surplus 

During the past year the America Fore Group, 
consisting of the American Eagle Fire, the Con- 
tinental, the Fidelity-Phenix Fire and the First 
American Fire, all of New York, advanced 
very substantially in financial strength. Their 
combined assets increased nearly $23,000,000, 
now amounting to $184,429,464; their unearned 
premiums advanced $554,442, now amounting to 
$57,093,827, and after adding $1,375,000 to re- 
serves for market fluctuations in securities and 
paying over $5,000,000 of dividends, the compa- 
nies show a combined gain in surplus of $19,- 
805,238, their combined net surplus now stahd- 
ing at $74,463,537. 

The Continental closed the year 1928 with 
$91,655,480 of assets; an unearned premium re- 
serve of $27,063,160; a reserve for contingencies 
and dividends of $2,500,000; a reserve for mar- 
ket fluctuations of securities of $5,000,000, and 
a policyholders’ surplus of $52,109,650, includ- 
ing $15,000,000 capital. The company’s pre- 
miums amounted to nearly $26,000,000, its profit 
and increment on securities exceeded $6,500,- 
000, and its cash dividends paid aggregated 
$2,998,288. The surplus increased $9,321,541. 

The Fidelity-Phenix closed the year with 
$72,865,031 of assets; an unearned premium re- 
serve of $22,726,704; a contingency and dividend 
reserve of $2,000,000; a market fluctuation re- 
serve of $4,500,000, and a policyholders’ surplus 
of $39,528,089, including $10,000,000 capital. Its 
premiums exceeded $21,000,000, its profit and 
increment on securities exceeded $6,000,000 and 
its dividend payments were $1,999,852, while it 
increased its surplus by $7,869,543. 

The American Eagle Fire shows $15,812,187 
of assets; an unearned premium reserve of $6,- 
327,181; reserves for contingencies and market 
fluctuation of $1,150,000, and a policyholders’ 
surplus of $7,074,288, including $1,000,000 capi- 
tal. 

The First American Fire reports $4,096,767 
of assets; an unearned premium reserve of 
$976,783; contingency and market fluctuation 
reserves of $200,000, and a policyholders’ sur- 
plus of $2,751,509, including $1,000,000 capital. 

This is a remarkable record, and one which 
should be most pleasing to the stockholders and 
the policyholders of the company, as well as to 
its directors and officers. Ernest Sturm is 
chairman of the board, and Paul L. Haid is 
president of the American Fore Group. 


—The 45th Annual Report of the Philadelphia Fire 
Underwriters Association, dated November 21, 1928, 
has been issued. It contains the reports of the execu- 
tive committee and the secretary. 








“The Insurance Man’s Restaurant” 


46 GOLD STREET 


Between Fulton and John Streets 
New York City Phone Beekman 9991 
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NOTICE OF INTENTION 


CONCORD CASUALTY and 
SURETY COMPANY 


WE, THE UNDERSIGNED, hereby give Notice of our intention to 
form a corporation for the purpose of transacting the business provided for 
in Subdivisions 3, 4, 5, 6 and 9 of Section 70 of the Insurance Law of the 
State of New York under the name CONCORD CASUALTY & 
SURETY COMPANY to be located in the City of New York. 


Dated, New York, January 24, 1929. 


R. E. Connolly 
John P. Cronin 
Chas. W. Culkin 
Daniel P. Curry 
J. M. Emery 
Jacob Leichtman 
F. Z. Leschin 


Edward L. Love 
J. M. McGrath 
Almerindo Portfolio 
H. H. Raymond 

A. Traina 

Harry D. Tudhope 
Harold R. Cronin 


This announcement is made as a matter of record only. 









































Full Home Office Cooperation 


Makes for Agency Success 


HE ability of the home office of the United 
States Fidelity and Guaranty Company to 
understand and fully appreciate the efforts of 
its agents throughout the United States and 
Canada and its willingness to cooperate at all 
times has resulted in a remarkable yet natural 
growth in which the agent materially benefits. 


This cooperation, as much as any other single fac- 
tor, has enabled the United States Fidelity and Guar- 
anty Company to take its place as the largest casualty 
and surety company in America. 


UNITED STATES FIDELITY 
AND GUARANTY 
COMPANY 


Home Office: BALTIMORE, MARYLAND 
ESSENTIALLY AN AGENCY COMPANY 





























FUR INSURANCE 


FURS Insured against Loss of any kind 
(except Moth and Wear and Tear) at 
All Times and All Places 


A. F. SHAW & CO., Inc. 


75 Maiden Lane Insurance Exchange 
New York City Chicago, IIl. 


General Agents—“All Risks” Department 
Saint Paul Fire & Marine Insurance Co. 
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Casualty, Surety and Miscellaneous 








LLOYDS PLATE GLASS TO 
INCREASE CAPITAL 


$1,000,000 Recommended 
by Directors 


Additional 





MAY CHANGE NAME TO LLOYDS 
CASUALTY 





Four New Members Elected to the Board 
from Gilbert Eliott & Company 

Directors of the Lloyds Plate Glass Insur- 
ance Company, New York, at a meeting held 
late last week, voted to recommend to stock- 
holders that the name of the organization be 
changed to Lloyds Casualty Company in view 
of the fact that it is planned to extend the com- 
pany’s operations into general casualty lines. 

The annual meeting of stockholders is sched- 
uled for February 6 and the directors also 
voted to recommended to that session that the 
capital of the company be increased from $1,- 
000,000 to $2,000,000 and that the par value of 
the shares be reduced from $100 to $10. 

The Lloyds Plate Glass has long been one 
of the outstanding companies of the business 
and has been particularly notable for its low loss 
ratio. The loss ratio was 30.5 in 1925, while 
in 1928 it was 30.4. This shows a care in un- 
derwriting which has been largely responsible 
for the company’s steady growth. As of 
December 31, 1928, the company’s capital was 
$1,000,000 with a surplus of $875,000. W. T. 
Woods, president of the Lloyds Plate Glass, 
has been with the company since its organiza- 
tion. 

At the directors’ meeting, the following mem- 
bers of the firm of Gilbert Eliott & Company 
were elected to the board: Gilbert Eliott 
James R. Brown, John F. Barry and Clinton 
T. Wood, Jr. 


PUBLIC INDEMNITY GETTING READY 
Company Has Capital of $1,000,000 and 
Surplus of $4,000,000 


The name of the casualty and surety run- 
ning mate for the Public Fire Insurance Com- 
pany of Newark is to be the Public Indemnity 
Insurance Company. Announcement to this 
-effect was made by J. T. Dargan, Jr., president 
of the Public Fire. 

The Public Indemnity, which is being formed 
under the direction of A. L. Johnston, who re- 
cently resigned as vice-president of the Inde- 
pendence Indemnity Company, will have a 
capital of $1,000,000, a surplus of $4,000,000, 
and a development fund of $200,000. This is 
the same financial start the Public Fire had. 

Plans of operation for the Public Indemnity 
call for the definite beginning of business early 
this year, probably by March. 


L.E. MACKALL JOINS EQUI- 
TABLE CASUALTY 


Becomes Head of Fidelity and Surety 
Underwriting 








NOTED EXECUTIVE IS ALSO AUTHOR 





New Edition of His Book, ‘Principles of 
Surety Underwriting,’’ Now in Press 
The Equitable Casualty and Surety Company, 

New York, through Executive Vice-President 

John L. Mee, has announced the appointment 

of Luther E. Mackall as head of its fidelity, 

surety and bankers’ blanket bond underwriting 
department. 

Mr. Mackall, whose appointment is effective 
immediately, is one of the best informed author- 
ities in the United States on the fundamentals 
of fidelity and surety underwriting and his book, 
entitled “Principles of Surety Underwriting,” 
has been a standard text for students of the 
business for the past 14 years. A revised and 
enlarged edition of this noted work is now be- 
ing published by The Spectator Company. 

Mr. Mackall started his surety career with 
the American Bonding Company of Baltimore 
in 1905 and, in addition to serving eight years 
with that company as attorney, was with the 
Globe Indemnity Company for four years as 
counsel and later as manager of the fidelity and 
surety department. Subsequently he joined the 
National Surety Company as vice-president and 
chairman of the board of underwriters and 
upon leaving the National Surety became vice- 
president of the Metropolitan Casualty in charge 
of its fidelity and surety lines. 


Virginia Compensation Hearing Adjourned 
Until February 19 


RicuMonpD, Va., January 21.—The State Cor- 
poration Commission of Virginia has adjourned 
the hearing on workmen’s compensation insur- 
ance rates until February 19 after the stock 
insurance conipanies on Thursday of last week 
requested permission to charge an “expense con- 
stant” of $10 in all cases where workmen’s 
compensation insurance premiums amount to less 
than $300. The petition of the companies rela- 
tive to the expense constant was taken under 
advisement. 

If the expense constant were allowed, the com- 
panies agreed they would reduce the “loading 
for expenses,” one of the factors in the cal- 
culation of their rates from 41.5 to 39 per cent. 

Earlier in the day, the companies had with- 
drawn an application which they had filed on 
the preceding day asking for a rate-increase of 
3.7 per cent. The commission informed them 
that it could not consider the application with- 
out adjourning the hearing and giving public 
Hence they withdrew the petition. 
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16 BILLS INTRODUCED IN 
MASSACHUSETTS 





All Seek Amendment of Present Auto 
Liability Act 





MANY HAVE STATE FUND FEATURES 





Proposal of E. F. Powers Likely to Get 
Close Consideration 


Boston, Mass., January 21.—Sixteen bills to 
modify, in some way or other, the present form 
of providing security for those injured or killed 
in automobile accidents in the Commonwealth 
have been put in this year for the consideration 
of the insurance committee of the legislature. 
Seven of these call for a State company, or 
quasi State insurance. The latter include the 
petition of former Registrar of Motor Vehicles 
Frank A. Goodwin, calling for an insurance 
fund and differing from the Hays bill and the 
petition of John Cummings, each of which call 
for a State company, with private insurance 
companies prohibited under the Cummings, but 
permitted under the Hays, measure. 

House number 193, the LaFontaine bill, is 
likewise a State fund bill and the Bangs bill, a 
perennial, appears again in this year’s list. The 
balance of nine petitions mostly call for amend- 
ing the present compulsory law. No forecasts 
are being made as to the favorite measure. 


Mr. Hays, who is at odds with the Speaker 
of the House, as a result of his failure to be 
appointed to lead that body, has refused to 
serve On any committee but, since he is a mem- 
ber of the legislature of some years standing, 
he has considerable support in the lobby. 

The bill that is regarded likely to receive the 
most attention is that of Edgar F. Power, based 
primarily upon the New Hampshire law and 
that of Connecticut, with some of the best in 
the Pennsylvania act interjected. The Motor 
Truck Club of Massachusetts has a bill which 
will attract attention, calling for the filing of 
preliminary rates under the present law. With 
C. T. Cavanagh’s bill for the abolition of zones, 
these are considered the most important of the 
amendments which have yet been sought to the 
Compulsory Act. 


Hudson Casualty Enters New Hampshire 


M. A. Kreps, vice-president and general man- 
ager of the Hudson Casualty Insurance Com- 
pany, Jersey City, has announced that the com- 
pany has just received its license to write all 
casualty lines, including bonds, in New Hamp- 
shire. The development of this State will be 
under the supervision of P. R. Wilbur, resi- 
dent vice-president in charge of the New Eng- 
land department in Hartford, Conn. 
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THIS NEW BOOK—NOW READY 


What About Accident 
and Health 


Insurance? 


Do you know what it is? Are you famil- 
iar with its basic policies? Do you know its 
underwriting factors? Do you realize the 
opportunity it offers salesmen? Can you sell 
it intelligently? Do you know how and why 
it is highly profitable to companies, agents 
and brokers alike? All these and many 
other questions are answered in the new 
book by Armand Sommer called 


Manual of Accident and 
Health Insurance 


This book is far and away the most com- 
prehensive text production on this subject 


ever issued. It describes the business min- 
utely from all angles and tells the salesman 
exactly how to canvass for accident and 
health policies, how to make the sale, how to 
answer prospects’ objections and how the line 
can be used as an opening for other forms of 
indemnity. Everything the production man, 
home-office or field, needs to know about ac- 
cident and health insurance is in this new 
book and every phase of the business is ac- 
curately, logically and concisely detailed. 


Price $3. 


Discounts in Quantity Orders 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 




















Provident Mutual 


Life Insurance Company of Philadelphia 
Pennsylvania Founded 1865 ~ 





Agents entering the business find Provident 
“tools” exceedingly effective—New Disability 
Feature—Accidental Death Benefit—New Re- 
tirement Life Income Features—Special Class 
Policies Low Premiums—Low Net Cost — 
Prompt and Friendly Home Office Service— 
National Adevrtising — Direct Mail — Educa- 
tional Course—Health Preservation Service— 
Sixty-three Years’ Accumulation of Policy- 
holders’ Good Will. 


Write for Information 




















GRAND RAPIGS LA 
GRAND RAPIDS 
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BALTIMORE LIFE INSURANCE COMPANY 
BALTIMORE, MD. 


WILLIAM O. MACGILL, President 


Agents ‘lesiring to connect themselves with a solid and 
conservative Life Insurance Company, can address S. D. Powell, es 
giving references. 

Industrial and Ordinary Life Insurance policies issued upon all attractive 
forms of policies. 


















We have something to offer in the way 
of a general agency that is very attractive to 










find with an old, conservative life company. 
It will pay anyone interested to investigate. 


All communications confidential. 


BOX 54 
Care of THE SPECTATOR 
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FEDERAL SURETY’S. EXPAN- 
SION PROGRAM 


Offering by Leading Brokers Gives 
Stock National Distribution 








PRICE IS $45 PER SHARE 





Company Now Operating in 22 States—Ap- 
proved as Government Surety 
Reflecting the growing investment interest 
in insurance stocks and the sound position oc- 
cupied. by, the leading securities in this field, 
P. W. Chapman & Company, Inc., Charles D. 
Robbins & Company and Throckmorton & Com- 
pany announce that they have purchased and 
offer for sale at $45 a share, out of an in- 
creased stock issue, 29,450 shares of Federal 
Surety Company, Davenport, capital stock, This 
financing gives national distribution to the 
securities of a company which, established in 
1919 under the insurance laws of Iowa, has 
built up an active business through a field or- 
ganization of over 1500 representatives in 22 

States, with eleven branch offices. 

The territory in which the company oper- 
ates at present includes: Alabama, Colorado, 
Georgia, Illinois, Indiana, Iowa, Kansas, Ken- 
tucky, Louisiana, Michigan, Minnesota, Mis- 
souri, Montana, Nebraskas, North Dakota, Ohio, 
Oklahoma, South Dakota Tennessee, Texas, 
Utah and Wyoming as well as the District of 
Columbia. Applications for licenses to permit 
it to do business in a number of other States 
are contemplated. It holds a certificate of 
authority issued by the Treasury Department 
authorizing the acceptance of the company as 
surety on obligations given to the United States. 

The Federal Surety has always conducted its 
operations with ethical standards in view and is 
a member of various insurance bureaus and 
organizations. 

The capital resulting from the issuance of 
additional stock bringing the company’s out- 
standing capitalization up to 60,000 shares of 
‘$15 par value, will be utilized to increase its pre- 
mium income through its present field forces 
and to extend its operations. 

The risks underwritten by the company are 
diversified in character, its authorization ex- 
tending to the writing of general casualty in- 
surance lines, as well as fidelity and surety 
bonds. The casualty lines written include acci- 
dent and health, burglary, automobile, plate 
glass, workmen’s compensation, property dam- 
age, public liability, etc. The growth of the 
company’s business has been steady since its 
organization, premiums earned in 1927 amount- 
ing to $1,677,231, as compared with $345,742 in 
1921, the first full year of its operations. The 
company has had a consistently low loss ratio. 
During the seven years and nine months ended 
September 30, 1928, its total premiums written 
were $8,596,662. No part of its business has 
been acquired through consolidation or the re- 
insurance of other companies. 

The balance sheet as of June 30, 1928, ad- 
justed to give effect to the present financing, 
shows total assets of $3,620,664, the capital and 
surplus being $2,153,916. The company will 


continue under the active management of W. 
L. Taylor, formerly of the Massachusetts Bond- 
ing and Insurance Company and, since 1920, 
vice-president and general manager of the Fed- 
eral Surety. 


P. C. BIGGERT APPOINTED FIELD 
MANAGER 
Century Indemnity Puts Him in Charge of 
Ohio. Territory 

The Century Indemnity Company, Hartford, 
has announced the appointment of Philip C. 
Biggert as field manager for the Ohio territory 
with headquarters at Columbus. The appoint- 
ment becomes effective February 1. 

Mr. Biggert has been with the Century since 
April, 1927, after several years’ previous ex- 
perience in various phases of the insurance 
business. Upon going to the Century, he at- 
tended the training school and immediately upon 
completion of his course was transferred to the 
Chicago branch office as a member of the bond 
division. Mr. Biggert is a native of Chicago, 
and previous to entering upon insurance work 
he spent a year in study and travel in various 
parts of the world. 


Concord Casualty and Surety Launched 

(Concluded from page 3) 
New York, N. J., director of the Liberty Na- 
tional Bank of New Jersey; J. M. Emery, gen- 
eral marine superintendent, Delaware, Lacka- 
wanna & Western Railroad; Jacob Leichtman, 
president of the Modern Investment and Loan 
Corporation; F. Z. Leschin, president of the 
Leschin Millinery Corporation, president of 
Milgrim Hats Inc.; Edward L. Love, member 
of Love, Macomber & Co., investment bankers, 
director of State Bank of Richmond County, 
director of Straus National Bank & Trust 
Company, director of Suburban Light & Power 
Co., director of General Light & Power Co.; 
J. M. McGrath, vice-president of Chatham 
Phenix National Bank & Trust Company; 
Almerindo Portfolio, president of A. Portfolio 
& Company, director of International Germanic 
Company, Ltd., director of Germanic Fire In- 
surance Company, director of DiGiorgio Fruit 
Corporation, member of Advisory Board of 
Seaboard National Bank and Bank of America; 
H. H. Raymond, chairman of the board of the 
Atlantic Gulf and West Indies Steamship 
Lines; A. Traina, president of A. Traina & 
Company, Inc., president of Atraina Realty Cor- 
poration, member of the advisory board of Lef- 
court, Normandie National Bank; Harry D. 
Tudhope, vice-president of S. W. Straus & Com- 
pany, Inc., and Harold R. Cronin, certified pub- 
lic accountant. 


Harroll & Haendel Represent Inter-Ocean 
Casualty 
The partnership of Harroll and Haendel has 
been formed to represent the Inter-Ocean Cas- 
ualty Company of Cincinnati in the Southern 
Ohio district, with office in the Lowe Building, 
Dayton, Ohio. C. F. Harroll was formerly 
State manager for Ohio and Adolph Haendel 
for Indiana. Both men are widely known in 
the health and accident field. 
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UNDERWRITING PROFIT 
WAS $1,347,000 


United States Fidelity and Guaranty 
Reports Results for 1928 








NET PREMIUMS TOTALED $42,072,693 





Charles M. Conlon and Dr. John W. Martin 
Made Vice-Presidents—Other Pro- 
motions Announced 


Battirmore, Mp., January 22.—Rounding out 
the most successful year in its history, the 
United States Fidelity and Guaranty. Company 
reported an underwriting profit of $1,347,000 
after reserves, which include a voluntary con- 
tingent reserve of $1,000,000, at the annual meet- 
ing of the stockholders here yesterday. 


Total credits from underwriting and invest- 
ments were $4,457,702, compared with $3,888,- 
876 in 1927. Out of these credits, a voluntary 
contingent reserve of $1,000,000 has been set up. 


Total assets now amount to $69,045,139, an 
increase of $9,244,416. There was added to sur- 
plus from operations $2,472,350, as compared 
with $546,617 in 1927. 

At the stockholders meeting Morton M. Pren- 
tis, president of the First National Bank, was 
added to the board. 


Charles M. Conlon, formerly assistant secre- 
tary, and Dr. John W. Martin were elected 
vice-presidents. Robert H. Sayre and William 
A. Sehlhorst were appointed assistant secretaries 
and Thomas P. Stran, Jr., assistant treasurer. 


The board also declared the first dividend on 
the new $10 par stock of 50 cents per share, thus 
putting it on a $2 annual basis, or 20 per cent. 
The dividend is payable February 15 to stock- 
holders of record January 31. 

Commenting on operations in 1928, President 
R. Howard Bland said in part: 


The gross premium income of the company 
for the year amounted to $45,533,617, while the 
net premium income, after the deductions of re- 
insurance, was $42.072,693, an increase of $1,- 
216,595 over the previous year. 

Income from interest, rents and miscellane- 
ous items other than premium accounts, was 
$2,624,900, making a total income for the year 
of $44,697,593. 

The credit balance for the year was $5,957,- 
702 after payment of all losses, expenses and 
taxes. 

The total investments of the company in stocks 
and bonds at current market prices are now 
$52,522,547, an increase for the year of $9,- 
236.749. 

The increase in reserves during the year 
amounted to $1,985,352, which included $1,000,- 
000 set up as a voluntary reserve to meet un- 
foreseen contingencies. 

This fall the company’s capital was increased 
from $7,500,000 to $10,000,000 through the sale 
of 50,000 shares of stock at the price of $100 
per share. This financing increased the sur- 
plus from $10,000,000 to $12,500,000, so that the 
surplus and undivided profits now stand at $16,- 
924,356. 

In order to secure a wider distribution of the 
stock the stockholders authorized a reduction 
in the par value of the stock from $50 to $10 
per share, which resulted in an increase in the 
number of shares from 200,000 to 1,000,000. 
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COMPENSATION RULING 
IN MICHIGAN 


$10 Expense Constant Disallowed in 
Wolverine State 








ITEM CALLED DISCRIMINATORY 





Policies With Premium of Less Than $300 
Were Involved 

LansinG, Micu., January 21—After several 
months of deliberation, the Michigan Anti-Dis- 
crimination commission has come to the con- 
clusion, announced recently, that the proposed 
$10 expense constant on workmen’s compen- 
sation policies paying under $300 annual pre- 
mium is discriminatory and may not be filed 
for application to Michigan compensation busi- 
ness. The proposal, advanced by the National 
Bureau of Casualty and Surety Underwriters 
and filed in several States, is now understood 
to have been dropped, so that the Michigan deci- 
sion may be meaningless so far as current action 
is concerned. 

The finding of the commission, however, may 
prove valuable to the National Bureau in de- 
signing some substitute plan for making the 
small risks pay their way for the decision, while 
finding a $10 expense constant discriminatory, 
gives formal approval to a $5 expense con- 
stant. 


RELIANCE CASUALTY LICENSED IN 
MARYLAND 
Southey F. Miles, Jr.. Made State Manager 
There for Newark Company 

Battimore, Mp., January 21.—The Reliance 
Casualty Insurance Company of Newark, N. J., 
has been licensed to do business in Maryland. 
Southey F. Miles, Jr., has been named manager 
for the State, and J. G. Ford and Company, of 
334 Munsey Building, Baltimore, its general 
agent. 

The company writes a general line of cas- 
ualty business, also fidelity and surety bonds, 
and is at present doing business in the States 
of New York, New Jersey, Pennsylvania, Vir- 
ginia and Maryland. It has a surplus to policy- 
holders of $1,160,380 and features specially a 
merit-rating plan based on a no-accident record 
to careful automobile drivers. 


D. C. Handy Elected First Vice-President 
of American Bonding 

BattTimMorE, Mp., January 21—D. C. Handy 
was elected first vice-president of the Ameri- 
can Bonding Company of this city at the an- 
nual meeting of the directors of the company 
last week. 

Mr. Handy, for the past 10 years, has been 
manager of the local branch of the Fidelity 
and Deposit and made a splendid record. 

He is a graduate of St. John’s College, An- 
napolis, and joined the Fidelity and Deposit in 
1912. In 1914 he was appointed superintendent 
of the liability and inspection division of the 
casualty department. When the company dis- 
continued writing casualty lines in 1918, Mr. 
Handy was transferred to the Washington 
branch, later being Baltimore manager. 





The Employers’ 
Liability Assurance 


Corp., Ltd. 


The Employers’ Fire 
Insurance Co. 


American Employers’ 
Insurance Co. 


SAMUEL APPLETON’ BUILDING 
110 Milk Street, Boston, Massachusetts 


Practically every form of Insurance 
except Life 


The Difference Lies in SERVICE 


fe highly developed insurance 
policy of one reputable com- 
pany is essentially like that of an- 
other, in this year of 1928. 


The great difference lies in the 
Service: 


—in the way a policy's invaluable pro- 
tection is made to fit your peculiar 
needs. 


in the professiona’ counsel you re- 
—ceive regarding its functions. 


—in the manner in which you are re- 
lieved of insurance detail and worry. 


—in obtaining for you the best possible 
policy, with the greatest possible 
security and the best possible pro- 
tection. 


The Employers’ Group representative in 
your locality is sucha man. He has been 
selected with extreme care to carry on their 
policy of “the service that satisfies.” You 
may depend on him, as an ever-increasing 
number of Employers’ policyholders are 
doing, the country over. 


The above is the message which The Em- 
ployers’ Group is giving the insuring public 
through the media of national magazines. 

Agency connections with The Employers’ 


Group are still available for the competent 
insurance man. 


LABOR OFFICIALS CON- 
TINUED IN OFFICE 


New York Department Heads Re- 
tained on Showing Made 








3500 APPEALS IN ONE YEAR 





87 Per Cent of January Cases Were 
Decided in Favor of Claimants 

Axpany, N. Y., January 21.—Announcement 
was made at the office of Attorney-General 
Hamilton Ward to-day that, as a result of an 
inspection of the work of the Labor Bureau of 
the Department of Law, he had decided to con- 
tinue Alexander A. Tausky of New York, as- 
sistant attorney-general, as head of the office 
and E. Clarence Aiken of the Albany office, 
assistant attorney-general in charge of appeals 
in workmen’s compensation cases, and all other 
deputy assistants and attorneys in the New 
York Labor Bureau. 

Mr. Ward made three visits to the main of- 
fice of the Labor Bureau, 124 East 28 street, 
New York city, where he found progressing 
smoothly the great volume of work involved in 
handling a total of about 8500 legal proceedings 
in a year. Violations of the labor laws are re- 
sponsible for 5000 of these actions and 3500 are 
appeals in workmen’s compensation cases. 

A check up of the results of workmen’s com- 
pensation appeals argued by the Labor Bureau 
during the January term of the Appellate Divi- 
sion, Third department, Albany, shows that 87 
per cent of the cases argued—40 out of 46— 
were decided in favor of the claimants. 


SOUTHERN 
SURETY CO. 


General Offices 
9th & OLIVE STS. ST.LOUIS, MO. 








Admitted Assets 


$11,500,000.00 


We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
» Workmen’s Compensation 
Automobile and Burglary 
Insurance. 


Let the Southern Serve You 
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MARYLAND CASUALTY HAD 
FINE YEAR 


Company’s Assets Increased by 
$2,628,000 


GROSS PREMIUMS WERE $32,230,000 








Earnings Were $9.16 Per Share of $25 Par 
Value—New Directors Elected 

Battimore, Mp., January 21.—The report of 
F. Highlands Burns, president of the Maryland 
Casualty Company, made to stockholders showed 
that premiums for 1928 were larger than any 
year in the company’s history, being $32,230,- 
000 gross and $30,333,000 after deducting rein- 
surance, an increase over 1927 of $870,000 and 
$930,000, respectively. Assets of the company 
increased $2,628,000. 

Increase in premium reserve amounted to 
$767,259 ; increase in compensation and liabil- 
ity claim, $1,121,490; increase in reserve for 
taxes $15,000 and increase in real estate depre- 
ciation reserve $49,606. The amount added to 
surplus totaled $831,522. 

Both gross and net earnings of the company 
set records for all time, and the company earned 
$9.16 a share on the par value of $25, against 
$8.50 a share in 1927. President Burns said: 

Assets increased $2,628,000. Taxes were 25 
per cent on our capital. In 1927, at the last 
session of the Maryland legislature, a tax re- 
vision commission was appointed to revise the 
tax laws of the State, and report to the Legis- 
lature at its 1929 session which begins this 
month. We have had several conferences with 
this commission and hope the legislature will 
give us relief from tke burdensome capital stock 
under which we now labor. 

L. S. Zimmerman, president of the Maryland 
Trust Company, and Charles B. Gillet, head 
o the investment banking firm of Gillett & Co., 
both of Baltimore, were elected directors of 
the company to fill vacancies caused by the 
deaths of J. William Middendorf and Henry 


S. Dulaney. 


ROBERT J. MALOY GETS 
PROMOTION 





Elected Vice-President of Equitable 
Casualty and Surety 





COMPANY EXPANDING OPERATIONS 





R. L. Chapman Made Manager of Central 
New York Branch at Syracuse 


Robert J. Maloy has been elected vice-presi- 
dent of the Equitable Casualty and Surety Com- 
pany, New York. Mr. Maloy joined the 
Equitable Casualty as comptroller early last 
year after having spent eight years as casualty 
and surety examiner in the New York Insur- 
ance Department. He was also engineer in 
charge of the Bureau of Research and has oper- 
ated throvghout the United States as well as in 
Canada. The present promotion of Mr. Maloy, 
who is a brother-in-law of Supreme Court 
Judge Edward J. McGoldrick of New York, is 
earned recognition of his ability as a home-office 
organizer. In originally securing Mr. Maloy’s 
services, the Equitable Casualty was one of the 
first companies to utilize the experience of a 
man trained in the New York Insurance De- 
partment. 

In addition to Mr. Maloy’s advancement, the 
Equitable Casualty, through Executive Vice- 
President John L. Mee, has announced the ap- 
pointment of R. L. Chapman as manager of its 
Central New York branch office to be estab- 
lished in Syracuse. Mr. Chapman has been 
connected with the National Surety Company 
for about five and a half years and prior to that 
time was district manager of the Bell Tele- 
phone Company. During his association with 
the National Surety, Mr. Chapman, who is 
widely known to the leading New York agen- 
cies, was one of the company’s outstanding pro- 
ducers, particularly of forgery bonds. 
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FIDELITY AND DEPOSIT 
MAKES GAINS 


1928 Was Most Profitable Year in 
Company’s. History 








EARNINGS AMOUNTED TO $16 PER 
SHARE 





Franklin D. Roosevelt Elected Vice- 
President on Leave During Guber- 
natorial Term 
BALtrmoreE, Mp., January 21.—The annual re- 
port of Charles R. Miller, president of the 
Fidelity and Deposit Company, to the stock- 
holders’ meeting last week shows that 1928 was 
the most profitable year in the company’s his- 

tory. 

Surplus earnings of the company were equiva- 
lent to slightly more than $16 a share, par 
value $50, against $14.20 a share earned in 
1927. 

Franklin D. Roosevelt, recently inaugurated 
as governor of New York, declined re-election 
as a director of the Fidelity and Deposit, but 
at the meeting of the board of directors Mr. 
Roosevelt was re-elected vice-president on leave 
during his gubernatorial term. 

In his comment on operations last year, Pres- 
ident Miller said in part: 

During the year the company voluntarily 
dropped two lines which affected our premium 
receipts by about $250,000. Notwithstanding 
this, our net premiums from all lines were $12,- 
433,565.38, exceeding those of 1927 by $85,- 
100.67. : 

The expense ratio shows a slight increase 
over last year, largely due to some extraordi- 
nary expenditures made during the year, which 
will not be incurred in 1929. The tendency in 
all lines of insurance, however, is upward in 
the expense of operation. 

The premium reserve increased $116,510.58, 
indicating that ample provision has been made 
for this requirement. 

We have also an unallocated claim reserve 
which now amounts to $255,000. It was in- 
creased $120,000 in 1928. 

The gross assets during the year increased 
$2,069,317.62 and now amount to $26,255,635.18. 


SOUTHERN SURETY ADDITIONS 

A. W. Lyons Heads Eastern Fidelity De- 

partment—C. M. Cloud Is Downtown 

Borough Agent 

The Southern Surety Company of New 
York, through Executive Vice-President John 
A. Diemand, in charge of its Eastern depart- 
ment at 84 William street, New York city, has 
announced the appointment of A. W. Lyons as 
superintendent of the fidelity department at 
that office. The appointment is effective Feb- 
ruary 1, and Mr. Lyons will assist Vice-Presi- 
dent Frank T. Gilson, who has charge of the 
company’s fidelity and surety lines in the East- 
ern department. Mr. Lyons resigns as superin- 
tendent of the fidelity department in the Metro- 
politan Casualty to join the Southern Surety. 

In addition, Executive Vice-President Die- 
mand has announced the appointment of Ches- 
ter M. Cloud as downtown borough agent in 
New York city for all casualty lines, as of 
February 1. 
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‘Tom Wise made lp friends in 


or 


Ade 2 





every part of the world 


EARLY two years ago Tom Wise was created. 
NX He was chosen as an imaginary character to 
express the ideals of the Inter-Southern Life Insur- 
ance Company. But almost at once he became a 
very real personality. The Inter-Southern, itself, 
found that he was a vivid personification of the 
home office spirit. Underwriters in the Inter- 
Southern and insurance men throughout the world 
were quick to accept his philosophical yardstick, 
with its six attributes of success— Vision, Purpose, 
Plan, Opportunity, Management and Co-oper- 
ation — as a satisfactory and tangible standard by 
which the ideal company connection could be 
measured. 
From officials in various life insurance companies 
in this country and abroad — France, Germany, 
Canada, South Africa, the Phillipine Islands, Aus, 
tralia, Japan—from professors and Students in 
colleges and universities and from many other 


CAREY G. ARNETT, ‘President 
Home Offices, Louisville, Ky. 





widely separated sources letters have come con- 
cerning the series of advertisements in which the 
philosophy of Tom Wise was presented. 


Such interest in a series of advertisements is, of 
course, very unusual. And it was not entirely be- 
cause of the advertisements, themselves, but because 
of what Tom Wise stood for or, rather, what he 
stands for. Because Tom Wise is more real today 
than ever before. He has become a symbol of that 
which makes for success and power not only in the 
insurance world, but in all business organizations. 
His philosophy has been adopted by many institu- 
tions and individuals as a working creed. Because 
of Tom Wise and his yardstick, thousands of men 
in all parts of the world are measuring their quali- 
fications and their relations to their business con- 
nections in terms of the Vision, Purpose, Plan, 
Opportunity, Management and Co-operation that 
arethe guiding principles of the Inter-Southern Life. 


“Carrying Our Men To 
Success With Us’? 


INTER-SOUTHERN LIFE INSURANCE COMPANY 
































FIRE INSURANCE 
MONTHLY BULLETIN 


THE SPECTATOR COMPANY 


RESEARCH BUREAU OF INSURANCE 

















Also issued as a part of The Insurance Year Book Service, which includes the privilege 
of obtaining special reports during the year 








= 


NEW AND RETIRED COMPANIES 


Fire and Marine Insurance Companies Which Have Been Organized, 


written and said about the unusually 

large number of new fire insurance car- 
riers being organized. The accompanying list, 
which appears annually in this publication, 
gives an accurate basis for discussions of such 
a nature. In addition to the names of all the 
new fire companies, both stock and mutual, 
which have been projected or licensed during 
the past year, the list also records the com- 
panies that have retired. Lloyds and recip- 
rocal organizations are also included in the 
tabulation. 

The total number of new and projected car- 
riers organized for the purpose of writing fire 
insurance in 1928 is 131, a figure far in ex- 
cess of any totals during recent years. That 
stock fire insurance is easily the most popular 
type of organization is evidenced by the fact 
that 100 of the new concerns have been organ- 
ized on this basis. This figure is opposed to 
58 stock companies organized in 1927 and 33 
in 1926. These figures clearly substantiate the 
assertion that new companies are being intro- 
duced into the fire insurance field at an un- 
precedented rate. 


[LD we the past year much has been 


In point of new organizations, mutual fire 
insurance appears to be maintaining an even 
rate of progress. Twenty-one new concerns 
were organized on this basis during 1928, one 
more than in 1927. Eleven new organizations 
are listed under the heading “Lloyds and Re- 
ciprocals” for 1928. 

Nine stock fire insurance companies retired 
in 1928 but of this number only two were 
liquidated, one was a foreign company which 
withdrew from the United States, and the 
other companies which surrendered their identity 
were absorbed or merged: Three mutual com- 
panies and four reciprocal organizations are in- 
cluded in the retired list for 1928. 


It is interesting to note that of the 100 stock 
fire insurance companies organized during the 
past year, 25 of them began business with a 
capital stock of $1,000,000 or more, strong evi- 


Projected or Retired During 1928 


dence that a number of the new companies are 
amply equipped to offer serious competition to 
the established carriers. 





BACK NUMBERS WANTED 


Certain copies of the “Fire Insurance 
Monthly Bulletin” now out of print, 
are desired by the New York Public 
Library for the completion of its files. 
The Library officials would greatly 
appreciate the courtesy if readers, who 
no longer need their copies, will don- 
ate them for this purpose. The mis- 
sing copies are as follows: Nos. 1 to 
4 and 6 to 12 of Vol. 1 (October, 1925, 
to January, 1926, March to September, 
1926). Readers desiring to aid the 
Library in this respect may send the 
copies to the Spectator Company’s Re- 
search Bureau of Insurance. 











Fire Insurance Retirements in 1928 


Stock COMPANIES 

American Lloyds, Duluth, Minn.; reinsured 
in Alliance Insurance Company of Philadel- 
phia. 

Commercial Insurance Company, Los An- 
geles, Cal.; merged with West American In- 
surance Company and West American Casu- 
alty Company, both of Los Angeles, under title 
of West American Commercial Insurance Com- 
pany, Los Angeles. 

Commonwealth Fire and Marine, Kansas 
City, Kan.; reinsured in Minneapolis Fire and 
Marine of Minneapolis and retired. 

Delaware Insurance Company, New York; 
absorbed by the Westchester Fire of New 
York. 

Henry Clay Fire, Lexington, Ky.; ceased 
business. 

Fire, Chicago; 


Illinois Travelers Home 


hands of receivers. 


31 


Pacific. States Fire Insurance Company, 
Portland, Ore. ; liquidated. 

West American Insurance Company, Los An- 
geles, Calif.; merged with Commercial Insur- 
ance Company and West American Casualty 
Company, both of Los Angeles, under title of 
West American Commercial Insurance Com- 
pany of Los Angeles- 

World Auxiliary Insurance Corporation, 
London; ceased business in United States. 


; Mutua CoMPANIES 

Automobile Mutual Fire Insurance Company, 
Boston, Mass., reinsured by the Twin Mutual 
Fire Ins. Co. of Boston. 

Mutual Union Insurance Company, Seattle, 
Wash.; reinsured in the Northwestern Mutual 
Fire Association of Seattle. 

National Lumber Mutual, 
liquidated. 

South Danvers Mutual Fire, Concord, Mass. ; 
absorbed by Middlesex Mutual of Concord, 
Mass. 


Chicago, IIl.; 


LLoyps AND RECIPROCAL OR INTER-INSURANCE 
ASSOCIATIONS 

Federal Automobile Insurance Association, 
Indianapolis; receiver appointed. 

Liberty Underwriters, New York; liquidated. 

National Motor Underwriters, Springfield, 
Ill.; receiver appointed. 

United States Inter-Insurance Association, 
Seattle; reinsured in the Northwestern Mu- 
tual Fire Association, Seattle. 


New and Projected Stock Companies 


Name and Location of Company Capital 
Aero Insurance Co., Graybar Bldg., 

New ¥otitiecss ou dese cree tees $500,000 
American Auto Indem. Co., Indian- 

Pee ETE ae Fy SECRET RS *150,000 
American Bankers Fire Ins. Co., 

Newatitg its heiscs decewaca cade 500,000 
American Commerce Fire Ins. Co., 

New YOfk 2. .ciscetscccsasceeu 1,000,000 
American Constitution Fire Assur. 

Co.,. NQOW ZOnmeaeces cesvccerssar, 1,000,000 
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American Fire Reinsurance Cor- 
poration, New York.............. 
American Home Fire Assur. Co., 
PIO INK m0 :56 0's senaee ss cues 
American Standard Ins. Co., Okla- 
homa. City, POMS. fi i.c4cas 0c ests 
Anchor Ins. Co., Providence, R. I. 
Associated Fire & Marine Ins. Co., 
San Prancwen, Calis. 5 220.5:2. 
Associated Reinsurance Company, 
BOE OK, sn oncinchevesccesccend 
Atlantic Fire and Marine Ins. Co., 
Philadelphia 
Baltimore National Fire Ins. Co., 
San | EE a ee 
Bankers Fire & Marine Ins. Co., 
cee: 
Beacon Fire Insurance Co. New 
MN WE owen dinne<oesdensss 
Bonded Fire Insurance Company, 
NN, The Bicawsincvincicnunsenxces 
Bridgeport Fire Insurance Co., Tren- 


ee ey 


Bronx Fire Ins. Co., New York.... 
Brooklyn Fire Ins. Co., Brooklyn, 
N. Y. 


California Union Fire Ins. Co., Los 


PES osSieien acta sae wewiess 
Central Union Ins. Co. of N. J., 
fs OS Pia a en ae a 


Chelsea Fire Ins. Co. of New York 
Cosmopolitan Fire Ins. Co., N. Y.. 
DeWitt Clinton Fire Ins. Co., N. Y. 
Domestic Fire Ins. Co., N. Y....... 
Economy Fire Ins. Co. of Md., Balti- 
NIE 33s. cide sasiond sebumbubiose ob 
Empire Fire Ins. Co. of N. Y., 
MINN. Ci Shicras ccs ceeme ones oc< 
Empire State Ins. Co., Watertown, 
Dey Menkes dnnsescabwnmdtandaede 
Essex Fire Ins. Co., Newark, N. J. 
Federal National Ins. Co., Newark, 
Pi din kkeesen ecw arnt eae 
Fire Assurance Corporation of N. J., 
EEOURD. 6-05 55 seks Wa daasinwds 
Fire Ins. Co. of Chicago, Chicago, 
MERC tawny bie else oka x leaped canis siae'sc'c 
First Kentucky F. & M. Ins. Co., 
RUBIES Fe. SCS ail oe sos <00-0. 
First National Ins. Co. of America, 
Seattle, Wash. 
Foundation Fire Ins. Co., Newark, 


ee ee ey 


BE Soo wisue iatteesadn cece eeen se 
General Schuyler Fire Ins. Co., 
UG Wa ANSE 


Germanic Fire Ins. Co. of N. Y., 
AR Rn.» Sess Grunge es FATE tere ch ge 
Globe Fire Insurance Co., Oklahoma 
Ret RE ns asta cress wine ois or owas 
Great American Reinsurance Com- 
pany 
Great Eastern Fire Ins. Co., White 
PEIN i dn ishitena Ran sw opens 
Halifax Fire Ins. Co., Halifax, N. 
S., Canada 
Ins. Co. of Philadelphia, Phila., Pa. 
Italian American F. & M. Ins. Co., 
Dae rons gaieas euch esknesie swipe’ 
Jefferson Fire Insurance Co., New- 


eee eee ewes eeeeeeeeeee 


ee) 





eer eeeee 


eeeesees 


eereeere 


400,000 


500,000 
200,000 


200,000 
2,000,000 
2,000,000 

100,000 
1,600,000 

300,000 

200,000 
1,000,000 


1,000,000 


eeeeeeee 


100,000 
1,000,000 


400,000 





Keystone Auto Club Fire Ins. Co., 
Phila. 
Kings County Fire Ins. Co., N. Y.. 


Labor Fire Insurance Co., N. Y.... 
Liberty Fire Ins. Co., Trenton, N. J. 200,000 
Lion Assurance Corp., Los Angeles, 


eeeeseee 


CaN iso Peblin oie sas aires vic ott 200,000 
Lion ire ins: Go Ny oasis aise see 200,000 
Long Island Fire Ins. Co., N. Y.. 200,000 
Louisville F. & M. Ins. Co., Louis- 

Ree EA ER ry Chri LY AA Oa a 100,000 
Louisville National Ins. Co., Louis- 

WAC Re rennneagicicwwrereine verse 50,000 
Majestic Fire Ins. Co. N. Y....... 500,000 
Mayflower F. & M. Ins. Co., Newark, 

iS Fe Pee ere ee er Pee te 100,000 
Metropolitan Fire Ins. Co., N. Y. 200,000 
Metropolis Fire Ins. Co., N. Y...... 500,000 
Mid-Continent F. & M. Ins. Co., 

ERICA Opis se ieisicinin oo seicioss v' witie eateries 
Mohawk Fire Ins. Co., N. Y....... 1,000,000 
ARGS AEE G80 NE oo iach oops aes oe 
Nassau-Suffolk Fire Ins. Co., N. Y ........ 
National Cathedral Fire Ins. Co.,, 

BOCKA Way Fre oss oss sicewice.s oes 250,000 
New Haven Fire Ins. Co., Trenton, 

i i rer fA rede reds 250,000 
New York American Fire Ins. Co., 

NOY o:.4Gcws lous Mee baeesioese nec sal Aeon eae 
North and South Ins. Co., Chicago, 

Beni aicd -Salpio nic ae SES Taeeat ht bidioe/oretae 
Occidental Ins. Co., San Francisco, 

Ge Sais coe ea Sue be eee eee 1,000,000 
Owners Fire Ins. Co., New York.. ........ 
Pacific American Fire Ins. Co., Los 

PC bot. a a ll SEE ie 1,000,000 
Pavonia Fire Ins. Co., Jersey, N. J. 100,000 
Philadelphia National Ins. Co., Phila. 1,000,000 
Premier Ins. Corp. of America, 

re eh = Senin ede 1,000,000 
Prudential Fire Ins. Co., Oklahoma 

BOR (1S a peace en a a 100,000 
Public Fire Ins. Co., Newark, N. J. 1,000,000 
Raritan Valley Fire Ins. Co., Rari- 

PAREN i cisicts eatawicicasisieticion eoaie 200,000 
Reliable Fire and Tornado Ins. Co., 

TQRANSUI, ISG.) -nrgcaiesinee tigen se, | Gadienss's 
Rochester-American Ins. Co., Roches- 

fer hu ck See eae wee ineace se 1,000,000 
Seaboard F. & M. Ins. Co, New 

MAGEE. ono viaenien lloras crsmeteee sees 1,000,000 
Seattle F. & M. Ins. Co, Seattle, 

WHEN he sien 26 esd dees tema eee 200,000 
South Jersey Fire Ins. Co., Egg Har- 

boriCHy ON PRs a Girsetee oas 250,000 
Southern Surety Fire Ins. Co., N. Y. 1,000,000 
Standard American Ins. Co., Okla- 

bona: Gils; (OMA 2. sicineiearenwien 500,000 
State Fire Ins. Co. of Amer., N. Y. ........ 
State Ins: Go: DEORE 6 csivsessiviceiss. .\5)s:0jsis 036 
State Security Fire Ins. Co., Balti- 

SOT. wanna ish Ganine eee ec 500,000 
Suffolk Fire Ins. Co., Patchogue, 

Dial) sieicwk cereisiee te cenareeis wienscesivereala 200,000 
Sussex Fire Ins. Co., Newark, N. J. 500,000 
Toledo F. & M. Ins. Co., Cleveland, 

KS vcr cacao ec ais snors 250,000 
Transaltantic F. & M. Ins. Co., West 

SRS GES Oe Peart t= SIR LAE Oe baer 200,000 


Transportation Re-Ins. Co. of N. Y., 
NOW s,s. capes cs ie aoes Pees os 1,000,000 
Underwriters Re-Ins. Co., Atlantic 
Ci. B. J... <cxeumetaneeinsy manes 200,000 
Union Ins. Co., Lexintgon, Ky..... 
United Fire Ins. Co., Newark, N. J. 200,000 
United Grocers Fire Ins. Co., N. Y. 
United Re-Insurance Co., Newark, 
io 32s vo vec tu cea tsioniemaaiess 100,000 
United States Fidelity and Guaranty 
Fire Ins. Co., Baltimore, Md..... 2,000,000 
Victoria Fire Ins. Co. of N. Y... 
West American Commercial Ins. Co., 
Tos Anpeles. Catt icscccsacc sas. 
Western National Fire Ins. Co., San 
PGORIO. Gn oan ois ciated 20 619.6: 0i0% 
Western States Fire Ins. Co., 
PACNNES: SEO Sais cio srasen nese eeene'e 
Yonkers Fire Ins. Co., New York.. 


eoeeseee 


* Capital and surplus. 


New and Projected Mutual Companies 

Allied Mutual Fire Ins. Co., N. Y. 

Central Mutual Fire Ins. Co., Boston, Mass. 

Central Mutual Fire Ins. Co. of Sully Co., 
Onida, S. D. 

Farm Bureau Mutual Auto Ins. Co., Colum- 
bus, O. 

Farmer Mutual Automobile Ins. Assn., Des 
Moines, Ia. 

First National Mutual Fire Ins- Co., Blooming- 
ton, Ill. 

Garden State Mutual Fire Ins. Assn., Philadel- 
phia, Pa. 

German Mutual Fire Ins Co.,, 
Mich. 

Lake County Farmers Mutual Ins. Co., Ronan, 
Mont. 

Lawrence Co. Mutual Fire Ins. Co., Lawrence- 
ville, Ill. 

Massachusetts Mutual Fire Ins. Co., Boston, 
Mass. 

Motorists Mutual Ins. Co., Columbus, Ohio- 

Mutual Hail Ins. Co., Indianapolis, Ind. 

National Mutual Hail Assn., Council Bluffs, Ia. 

Northern Mutual Ins. Assn., Des Moines, Ia. 

Ohio Horticultural Mutual Hail Ins. Co., Co- 
lumbus, O. 

Royal Mutual Fire Underwriters, Fort Worth, 
Tex. 

State Farm Mutual Automobile Ins. 
Bloomington, Ill. 

United Mutual Ins. Co-, Jenera, Ohio. 

United National Mutual Ins. Co., Denver, Colo. 

Upper Harlem Taxpayers’ Mutual Ins. Assn. 


Pinconning, 


Co:, 


New Lloyds, Reciprocal and Inter-Insur- 
ance Associations 

Alliance Automobile Ins. Undrs., Paris, Il. 

American Preferred Risk Fire Underwriters, 
Chicago, IIl. 

Automobile Underwriters, Kankakee, IIl. 

Atlas Insurance Underwriters, Owosso, Mich. 

Farmers Automobile Interinsurance, Los An- 
geles, Calif. 

Home Automobile Underwriters, Kankakee, III. 

Interstate Lloyds Underwriters, Chicago, IIl. 

Lincoln Lloyds, Chicago, III. 

National Lloyds, Inc., Montgomery, Ala. 

United States General Underwriters, Inc-, Chi- 
cago, IIl. 
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AMERICAN CONSTITUTION FIRE 
ASSURANCE CORPORATION 
New York, N. Y. 

J.. S. Frelinghuysen’s New Company 
Licensed 

The American Constitution Fire Assurance 
Corporation, with home offices at 111 William 
street, New York, N. Y., has been licensed to 
transact fire and marine insurance under Ar- 
ticles III and IV of the New York Insurance 
Law. 

The company has a capital stock of $1,000,000 
divided into 50,000 shares having a par value of 
$20 each, which have been fully paid in at a 
price of $50 a share, thus enabling the company 
to set up an initial surplus of $1,500,000. 

Officers of the American Constitution Fire 
are as follows: President, J. S. Frelinghuysen; 
vice-presidents, H. Edward Bilkey and W. F. 
Watson; secretary, W. F. Diefenbach. 

The following compose the board of di- 
rectors: J. S. Frelinghuysen, H. Edward Bilkey, 
W. F. Watson, W. F. Diefenbach, Henry R. 
Carse, Frank C. Ferguson, Charles B. Harding, 
Edward Harding, Edward C. Jameson, Lang- 
don P. Marvin, Roy Palmer, C. E. Rollins, Jr., 
Reeve Schley, C. M. Seeley, Henry R. Sutphen, 
A. H. Swayne, Inglis M. Uppercu, C. B. Wyatt. 

The Globe & Rutgers Fire Insurance Com- 
pany, New York, is the largest individual stock- 
holder in the company, although it does not re- 
tain a controlling interest. Another large stock- 
holder is Walter B. Adams. 


AMERICAN HOME FIRE INSURANCE 
COMPANY 
New York, N. Y. 
Identical in Structure With American Con- 
stitution Fire 

The American Home Fire Assurance Com- 
pany, New York, N. Y., has been licensed to 
transact fire and marine insurance under Ar- 
ticles III and IV of the New York Insurance 
Law. 

The company is similar in every detail to 
the American Constitution Fire described above. 
It was organized and is controlled by the same 
combination of the J. S. Frelinghuysen and 
Globe & Rutgers interests as are identified with 
the American Constitution. 

The American Home, like its running mate, 
has a paid-in capital of $1,000,000 and a surplus 
of $1,500,000. Its officers, directors and stock- 
holders are identical with those of the Ameri- 
can Constitution. 


ASSOCIATED FIRE AND MARINE INSUR- 
ANCE COMPANY 
San.Francisco, Calif. 
Important Financial Interests Behind New 
Company 


The recently formed Associated Fire and 


Marine Insurance Company of San Francisco, 
Calif., is now fully officered and actively en- 
gaged in writing business. The company is 
owned by the Associated Insurance Fund, Inc., 
and has a casualty running mate known as the 
Associated Indemnity Corporation. 

Claude W. Fellows, president of the holding 
company, is also president of the fire carrier. 
The vice-president and general manager of the 
fire company is William L. Wallace, formerly 
assistant manager of the Pacific Coast depart- 
ment of the Norwich Union Fire Insurance So- 
ciety, Ltd., Norwich, England. Mr. Wallace is 
thoroughly in touch with fire insurance condi- 
tions on the coast, having covered the territory 
as special agent before taking an executive 
post. 

A good volume of business will be accorded 
the Associated Fire and Marine at the start 
through the purchase of the U. S. A. Under- 
writers, a general agency which has been rep- 
resenting the Western Fire and its affiliated 
companies of Fort Scott, Kans. Other agency 
connections are being established by C. L. Lar- 
son, superintendent of agencies. 

The impressive directorate of the Associated 
Fire and Marine includes the following : George 
T. Cameron, James Cravens, T. A. Davies, Mil- 
ton H. Esberg, Sidney M. Ehrman, Claude W. 
Fellows, Bernard W. Ford, William H. Ford, 
W. P. Fuller, Jr.. S. M. Haskins, Carl A. 
Henry, C. F. Michaels, C. O. G. Miller, George 
A. Pope, L. D. Sale, Cameron Squires, James 
A. Talbot, Joseph O. Tobin, Charles H. Toll 
and N. R. Tucker. 


ATLANTIC FIRE AND MARINE INSUR- 
ANCE COMPANY 


Philadelphia, Penna. 


Pennsylvania Indemnity Plans New Fire 
Carrier 


The Pennsylvania Indemnity Corporation, of 
Philadelphia, Penna., will have a fire running 
mate when the plans for the formation of the 
Atlantic Fire and Marine Insurance Company 
materialize. The company will have a capital 
stock of $1,000,000 consisting of 100,000 shares, 
par value $10 each, which, when sold at a price 
of $20 a share, will give the company a surplus 
of $1,000,000. 

The original parent of this group of compa- 
nies was the Pennsylvania Indemnity Exchange, 
a reciprocal exchange organized in 1914. After 
ten years of successful operation, the Pennsyl- 
vania Indemnity Corporation was organized for 
the purpose of reinsuring the casualty business 
of the Exchange and the Pennsylvania Indem- 
nity Fire Corporation was organized at the same 
time to take over the fire business. The fire 
company limits its writings to full coverage on 
automobiles but the Atlantic Fire and Marine 
will be empowered to handle general fire lines. 

A committee composed of President Walter 


33 


Moses, Vice-Presidents Horace N. Tuttle and 
John A. Slemons, Secretary Frederick J. Moses, 
Jr., and Treasurer Willard M. Rice, of the 
Pennsylvania Indemnity Corporation, is co- 
operating with a group of interested capitalists 
in working out the details of the organization. 


BROOKLYN FIRE INSURANCE COMPANY 
Brooklyn, N. Y. 


Directors Vote to Reduce Par Value of 
Shares 


The directors of the Brooklyn Fire Insurance 
Company, Brooklyn, N. Y., last week passed a 
resolution recommending that the stockholders 
at their annual meeting to be held April 11, 
adupt suitable measures to increase the number 
of shares of stock from 40,000 to 200,000 and 
to decrease the par value of each share from 
$25 to $5. The directors also declared a divi- 
dend of $1.25 a share, payable to stockholders 
of record March 30. The stock, which now has 
a par value of $25 per share, was originally is- 
sued to the public at $100 a share, $75 of the 
price going into surplus. 

President William M. Tomlins, Jr., said that 
the proposal to increase the number of shares 
and reduce their par value would not increase 
the capital assets of the company, but would 
effect a wider distribution of the stock. There 
have been requests, he said, from fire insurance 
agents in many parts of the country and be- 
cause cf the limited number of shares available 
it had been impossible to meet the requirements. 
The company was organized in October, 1927, 
with a proposed capital of $250,000 and paid-in 
surplus of $750,000, but before the organization 
was completed the stock had been overscribed to 
the extent of $1,400,000 and it became necessary 
to amend the charter so that the company com- 
menced business January 1, 1928, with a capital 
of $600,000 and a paid-in surplus of $1,800,- 
000. In April of last year the stock was again 
increased, giving the company a capital of 
$1,000,000 and a paid-in surplus of $3,000,000. 


HARTFORD FIRE INSURANCE COMPANY 
Hartford, Conn. 
Plans to Reduce Par Value of Stock 


Following similar action by the Rossia In- 
surance Company of America, the A*tna Life 
and the Connecticut General Life, all Hartford- 
Conn., companies, the Hartford Fire Insurance 
Company has taken steps to present a bill in 
the next session of the Connecticut General As- 
sembly, authorizing a reduction in the par value 
of its stock. 

The present par value of Hartford Fire 
shares is $100. The legislature will be asked 
to authorize the company, if the directors so 
vote, to reduce the par value to a figure not less 
than $10. 
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SEABOARD FIRE AND MARINE INSUR- 
: ANCE COMPANY 
New York, N. Y. 
Capital Stock Fully Paid In 

The Seaboard Fire and Marine Insurance 
Company, New York, N. Y., notice of whose or- 
ganization plans appeared in the Fire Insurance 
Monthly Bulletin for November, is now ready 
to write business. 

The capital stock of the company is $1,000,- 
000, consisting of 100,000 shares, having a par 
value of $10 each. Rutter & Co., investment 
bankers of New York, underwrote the entire 
issue, the sale price of the stock enabling the 
company to establish a starting surplus of $1,- 
500,000. 

As predicted in the previous account of this 
company, Frank & Dubois, United States man- 
agers for the Yorkshire Insurance Company 
and the London and Provincial Marine and 
General, both of England, will direct the opera- 
tions of the Seaboard, although the latter is 
owned by American interests. 

The officers of the new company are as fol- 
lows: President, Ernest B. Boyd; vice-presi- 
dents, Stewart H. Davey and Frank B. Martin; 
secretary, Harold W. Rudolph. 


SPRINGFIELD FIRE AND MARINE 
INSURANCE COMPANY 
Springfield, Mass. 
Stockholders Approve Capital Increase 

Stockholders of the Springfield Fire and 
Marine Insurance Company of Springfield, 
Mass., have approved the plan of the directors, 
as outlined in the Fire Insurance Monthly Bul- 
letin for November, to increase the capital stock 
of the company from $4,500,000 to $5,000,000 
by the issuance of 20,000 additional shares at 
$25 per share, which is par. 


PILOT REINSURANCE COMPANY OF 
NEW YORK 
New York, N. Y. 

Extracts from the Report Ascertaining the 
Condition of the Company, as of 
September 30, 1928, by the New 
York Insurance Department 

January 4, 1929. 
Hon. Albert Conway, 
Superintendent of Insurance, 
Albany, New York. 
Sir: 

Pursuant to instructions contained in appoint- 
ment No. 6601, dated October 30, 1928, and an- 
nexed hereto, I have made an examination into 
the affairs and condition of the Pilot Reinsur- 
ance Company of New York, and report as 
follows: 

History AND ORGANIZATION 


The Pilot Reinsurance Company of New York 
was incorporated on April 14, 1925, and au- 
thorized to transact the business of reinsurance 
of Fire and Marine Insurance, as provided for 
in Articles III and IV of the New York Insur- 
ance Law, on May 1, 1925. 

The capital of the company at organization 
was $400,000, consisting of 4,000 shares of the 


par value of $100 each. Subscriptions were ob- 
tained at the rate of $200 per share and the 
total amount received was $800,000, constituting 
a paid-in capital of $400,000 and a paid-in sur- 
plus of $400,000. 

The capital was increased during 1926 from 
$400,000 to $800,000, consisting of 8,000 shares 
of a par value of $100 each. The additional 
stock was paid for prior to December 17, 1926, 
at $200 per share, $400,000 representing increase 
in capital and $400,000 representing paid-in sur- 
plus. 

The officers of the company are located at 
225 West 34th street, New York city. 


OFFICERS AND DIRECTORS 

The following is a list of the officers and di- 
rectors of the Pilot Reinsurance Company of 
New York: 

Officers.—President, Carl Schreiner; vice- 
president and secretary, A. F. Sadler; vice- 
president and treasurer, G. Ascherman. 

Directors.—John C. Conneen, J. S. Freling- 
huysen, G. F. Heublein, Leo Kaufman, F. W. 
Lafrentz, J. E. Lopez, Burton Mansfield, Ru- 
dolf Metz, Victor Roth, Carl J. Schmidlapp, 
Arthur L. Shipman, John V. E. Westfall, Carl 
Schreiner, A. F. Sadler, and G. Aschermann. 

Finance Committee—Leo Kaufman, F. W. 
Lafrentz, J. E. Lopez, Rudolf Metz, Carl J. 
Schmidlapp, G. Aschermann, and C. Schreiner, 
ex-officio. 


Scope AND FIELD oF OPERATIONS 


The operations of the company by its char- 
ter are confined to the business of reinsurance 
only of the risks of fire and marine insurance. 
No direct policies are issued. The transac- 
tions consist entirely of contracts of reinsur- 
ance of risks of fire, automobile, earthquake, 
tornado, sprinker leakage, explosion and riot 
and civil commotion. The company has not to 
date entered into any contracts of reinsurance 
of marine risks. 

The company is entered for reinsurance in 
nineteen States of the United States, as fol- 
lows: 

Arkansas, Colorado, Delaware, Illinois, Iowa, 
Louisiana, Massachusetts, Michigan, Missis- 
sippi, Montana, Nevada, New Hampshire, New 
Jersey, New York, North Carolina, Ohio, Penn- 
sylvania, Texas and West Virginia. 


FINANCIAL CONDITION 
The financial condition of the company as of 
September 30, 1928, as determined on this ex- 
amination, is shown as follows: 


LEDGER ASSETS 


Book value of bonds and stocks.......... $2,595,404 
PU EB 2 UCKE Selec ob decless she ox 460,512 
Companies’ balances............0..0.00. 98,496 
Total ledger assets................. $3,154,414 
NON-LEDGER ASSETS 
Accrued interest on bonds............... $ 21,148 
Market value of bonds and stocks over 
NINE fh i wre 2 + bie oy oO Ais ewe 98,780 
Commission due under Special Contract. . 12,571 
Total admitted assets............... $3,286,914 
LIABILITIES 
Unpaid loases (e008)... «010.050.0020 60 seccwes $ 180,174 
Unearned premifuins, ............ccc000. 1,020,256 


Expenses due and accrued............... 500 
62,000 


Taxes due and accrued................0. 





Contingent commissions......... teeeeee 50,000 

Contingent profit due under Special Con- 
Secret erereT: See Sek e eh ok eA A 198,267 
Total liabilities, except capital....... $1,511,197 

Oy ae piase sock Fo raen pare ests 

ER SE ee 4 
— 1,775,717 
$3,286,914 
ASSETS 


Bonds and Stocks.—Attached to this report,. 
as Exhibit “A,” is a schedule showing the bonds. 
and stocks owned by the company on Septem- 
ber 30, 1928, together with an affidavit from the 
president certifying to the ownership of such 
securities. The market values used were those 
prevailing on September 30, 1928, with the ex- 
ception of the values used for the stocks of in- 
surance companies which were calculated in ac- 
cordance with the provisions of Section 16 of 
the Insurance Law of the State of New York. 

The following is a summary of the com- 
pany’s investments by classes: 











Book Par Market 

Description Value Value Value 

onds 
Government..... $ 660,343 $ 650,000 $ 669,000 
State and munici- 

OR ES 165,704 164,000 166,000 
Railroad........ 467,591 497,000 474,630 
Public utilities... 161,017 160,000 163,150 
Miscellaneous. ... 127,736 125,000 124,250 
a geal bonds. $1,582,393 $1,596,000 $1,597,030 

tocks 

Railroad........ $ 238,344 $ 164,950 $ 234,849 
Public Utilities... 128,235 23,400 157,441 
Te 107,900 15,000 106,700 
Insurance cos.... 73,625 17,500 50,485 
Miscellaneous... . 464,906 201,000 538,680 
Total stocks. $1,013,010 $422,350 $1,097,155 

Total bonds 
and stocks. $2,595,404 $2,018,350 $2,694,185 


The securities were examined and counted in 
the vaults of the National Park Bank, 225 
Broadway, New York City, on November 9, 
1928. The bank acts as custodian of the se- 
curities. 

Cash in Banks.—Attached to this report, 
marked Exhibit “B,” is a schedule showing the 
company’s depositories on September 30, 1928, 
with the amounts to its credit as shown by the 
ledger and cash books. 

Certificates were obtained from the various 
banks, and the balances reported were reconciled 
with the company’s records. 

The various accounts, with the exception of 
the deposit in the Chase National Bank, which 
is‘a thirty-day time deposit, are subject to sight 
check requiring the signature of two executive 
officers. 

Company Balances.—The amount of $98,496 
shown in the foregoing financial statement as 
company balances represents the net balance due 
from companies, and is made up as follows: 


Balances due from ceding companies........ $119,068 
Balance due to ceding companies........... 20,571 
Net balances due from ceding companies $98,496 


All of the above balances were found to rep- 
resent business written subsequent to July 1, 
1928. 

Commission Due Under Special Contract.— 
This item is discussed further on in this report. 


LIABILITIES 


Unpaid Losses.—A check was made of the 
company’s loss register with the advice and 





a Me 


— 


SY A A we + FA 85 * SS CH 


WA 


—ae ae ee 


=m, 


Ook Wh 





rsday 


ee 





50,000 
198,267 
511,197 





775,717 
286,914 





eport,. 
bonds. 
ptem- 
m the 
such 
those 
e€ ex- 
of in- 
n ac- 
16 of 
rk. 


com- 


7,155 


4,185 
d in 
225 
Oe 
se- 


ort, 
the 
928, 
the 


ous 
iled 


of 
lich 
ght 
ive 


496 
as 
Jue 





January 24, 1929 


FHE. SPECFATOR 


Fire Insurance. Bulletin 








settlements sheets furnished by the various 
treaty companies. Due consideration was given 
to changes resulting from differences between 
original estimates and later cash settlements 
and revisions, and to losses reported after Sep- 
tember 30, 1928, but incurred on or prior to said 
date. 

The amount of unpaid losses, as shown in, the 
foregoing statement ($180,174), is $97,149 less 
than the amount reported by the company in its 
quarterly statement as of September 30, 1928; 
principally due to the fact that the company 


included the amount of $110,795 for unreported” 


losses in its quarterly figure, it being apparent 
that the amount carried in this report is ade- 
quate to cover all existing liability on account 
of unpaid claims. 

Unearned Premiums.—The company’s reserve 
records are kept on the basis of annual expira- 
tions, and it was necessary to’estimate the busi- 
ness which had actually expired during the pe- 
riod between January 1, 1928, and September 
30, 1928. The cancellations entered by the com- 
pany in the reserve are the actual return pre- 
miums paid, and it was therefore necessary to 
adjust the premiums in force so that the can- 
cellations entered therein were on the basis of 
the original premiums written. The company 
has agreed to change its system so that can- 
cellations will be correctly entered in the re- 
serve. An adjustment was also. made for new 
business commencing during the year. 

The premium reserve as reported in the fore- 
going statement ($1,020,256), is $254,261 less 
than the reserve as reported by the company in 
its quarterly statement as of September 30, 
1928, and the difference is explained by the fol- 
lowing reconciliation: 


Company’s reserve, September 30, 1928... $1,274,517 
Deductions: 
Special reserve included by 
CIEE, «5 <4c-0 pees 0 
Difference due to using ac- 
tual return premiums 
instead of original can- 
ree 
Difference due to use of im- 
proper fractions........ 58,417 


$280,272 


$100,000, - 


121,855 


Additions: 


Adjustment due to new 
business commencing 
during the year........ 

Co ee PO Ree ee ere $ 254,261 


Reserve as per this report............... $1,020,256 


The following is a summary of the unearned 
premiums by classes and years: 





Net 

Fire Terms in Force Unearned 
ie ke a en ccr $ 708,749 $ 306,583 

SEES © WaiciiscCe ct owse wees 154,563 07 
NS 6d. care tae Ko cosine ees 558,298 361,139 
RR he Frere 38,439 29,661 
OE i giccleensdee or vas Gees 123,940 99,929 
CGE MONBS ce ce devccescses 1,981 1,783 
OE Er errr rece $1,585,971 $ 887,168 


Allied Lines 


ED EE rere er ree $ 30,845 $ 14,811 








ee ee ee ee eee 164,756 118,275 
MII aac cis vinia Wied via > $ 195,601 $ 133,087 
Totals—all classes........ $1,781,573 $1,020,256 


All Other Liabilities—The amount charged 
for unpaid bills, taxes due and accrued and con- 
tingent commissions are believed to be adequate. 

Contingent Profit Due Under Special Con- 
tract.—This item is discussed further on in this 
report. 


The following is a statement of the com- 
pany’s income and’ disbursements. for the: twelve 
months ended September 30, 1928: 








INCOME 
Premiums: 
Gross Return Net 
: Prem, Prem, Prem, 
ey er $1,632,026 $ 564,470 $1,067,555 
Tormado... 0. 138,035 35,874 102,161 
Sprinkler leakage. 18,753 7,160 11,592 
Riot and civil 
commotion... . 969 507 461 
Explosion....... 3,597 2,245 1,351 
Earthquake..... 11,779 9,708 2,070 
eta. 4... $1,805,161 $619,966 $1,185,194 
Gross interest on bonds and 
dividends on _ stocks, less 
$3,553 accrued interest on 
bonds acquired.......... $100,026 
Gross interest on deposits in 
We banks...... clase einvsoeria. <aiinla 13,807 
Interest on remittance under 
Special Contract........... 1,187 
Total interest received.............. $115,020 
Gross profit on sale or maturity of bonds.... 57,478 
Commissions received on Special Contract 
(1926 and 1927 business)..............-. 38,427 
Remittance received under Special Contract 
CA Tan ck ee asiddacackescumathuues 95,072 
Vee TON ocd c+ catia eae chem $1,491,193 
Ledger assets, September 30, 1927.......... 2,672,814 
Seta. kb. cceesaddhdbenwemete $4,164,007 
DISBURSEMENTS 
Losses paid: 
Gross Net 
Losses 
Paid Salvage Paid 
We on Abate $466,590 $6,970 $459,620 
TOMASO. ....-<s- 82,312 “861 81,460 
Sprinkler leakage. Si - . Howes 2,80! 
Explosion a alee Wie. da cree 2,019 
ates as oss $553,731 $7,822 $545,908 
CoMMMAGOe «6.065 ctecsdctivecreissecws 392,152 
Executive traveling expemses.............+. 1,783 
po RSS | Se Na ae Mma Fee cee 37,169 
Re. - «Dib ermerecsat cas pactaa ieee 8, 
Prpmuture amdl RXtUge < .<o.c 5 0 ks cc edisveceze 253 
Underwriters’ boards and tariff association. . 2,383 
Taxes, licenses and fees: 
State, county and municipa!.. $2,762 
Insurance department....... 1,294 
a 4,056 
Postage, telegraph telephone, etc........... 424 
pe ee ee er re 1,146 
Advertising and subscriptions.............. 519 
Printinig: ated atatiomery . ...-cccccccccesees 824 
Ci PE cei cn seer cmmaserenue dale 608 
Miscellaneous expemses. ...........-ee000% 262 
Investment expemses...........02eceecceee $ 976 
Loss on sale or maturity of bonds.......... 207 
Remittance made under Special Contract 
GSEINE EES stds det 6 deta podbwcnee dae 12,915 
ee $1,009,593 
Balance, ledger assets, September 30, 1928. . 3,154,414 
ORO cd awe Se cpceecsnccewnewewas $4,164,007 


The company in its annual statements filed 
with this department made no separation of 
salvage received from gross losses paid. These 
items will be reported separately in future state- 
ments tc this department. 


UNDERWRITING AND INVESTMENT EXHIBIT 

The following is a condensed statement of 
underwriting and investment results from the 
commencement of business in May, 1925, to 
September 30, 1928, on the form adopted by the 
National Convention of Insurance Commis- 


sioners : 

UNDERWRITING 
Premiums earned,............ $2,480,825 
Lossesincurred... $1,301,504 


Underwriting ex- 
penses incurred 1,335,590 


2,637,095 
Loss from underwriting.............. $156,269 
INVESTMENTS 
Teterest ements. 6.s..033 02564 $250,154 
Sales or maturities of securities: 
Gross profits, . . $58,026 
Gross losses... . 1,127 
—_——_———_ 56,898 
Increase 1n investment values. . 98,780 
$405,833 
Investment expenses.......... 8,735 
Gain from investments............+++es0e. $397,098 
Net gain from underwriting and investments $240,828 
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MISCELLANEOUS 
bene in Loss in 
urplus Surplus 
Net received from . _ 
Special Contract $120,584 kee 
Net due under 
Special.Contract. ........... $185,695 
‘Tétels...... $120,584 $185,695 
Net loss from miscellaneous. .............. $65,110 
Net gain from operations.................. $175,717 
Surplus contributed by stockholders........ 800,000 


Surplus, September 30, 1928............... $975,717 
SUMMARY 
Loss from underwriting....... $156,269 
Gain from investments........ 397,098 
Net gain from underwriting and investments. $240,828 
Net loss from Special contract............. 65,110 
Net gain from operations..............+0+6 $175,717 
Surplus contributed by stockholders........ 800,000 


Surplus, September 30, 1928.............45 $975,717 


CapiITaL Stock 


An examination of the stock ledger and the 
cetrificate records showed 8,000 shares of stock 
outstanding. 

With the exception of the qualifying shares 
of the directors and a few hundred: other shares 
outstanding in the name of officers, directors and 
other individuals, the remainder of the stock is 
owned by the following companies: 


Munchener Ruckversichering’s. Gesellschaft, 
Munich, Germany; Union Ruckversichering’s 
Gesellschaft, Zurich, Switzerland; Allianz Ver- 
sichering’s Actien Gesellschaft, Berlin, Ger- 
many; Assicurazioni Generali, Trieste, Italy. 


A list of stockholders showing the number 
of shares held by each of them is filed with 
the working papers of the examination. 

The total number of stockholders is twenty- 
one. 


SPECIAL CoNTRACT 


The Pilot Reinsurance Company has a con- 
tract with foreign interests whereby for a cer- 
tain commission received by the “Pilot” an- 
nually, these interests share in a portion of the 
annual profits made by the “Pilot.” In the case 
of a loss being sustained the “Pilot” in addi- 
tion to the commission received, is reimbursed 
for a portion of the loss. 

The commission due to the company on Sep- 
tember 30, 1928, is $12,571 and as determined 
by this examination the amount payable to the 
foreign interests for their share of the profits 
for the nine months ending September 30, 1928, 
is $198,267. The amount of commission due to 
the “Pilot” is allowed as an asset in the fore- 
going financial statement, as the liability set up 
for contingent profit due to the foreign inter- 
est is in excess of the asset allowed. 

The following is a summary of the results 
of this contract for the years 1926 and 1927: 


Commission received 1926.............e00- $15,722 
Commission received 1927..............++.- - 22,704 
Total commissions received..............06 $38,427 
Received on account Of loss, 1926.......... 95,072 

ee eer Me Srey ree $133,500 
Paid on account of profit, 1927............ 12,915 
Net amount received for 1926 and 1927..... $120,584 


Respectfully submitted, 
Jack LAvVANHAR, 
Examiner. 
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Insurance Stocks 











The following quotations, as of January 22, 
1929, are from reliable houses, and if any of 
our readers are interested in stocks not appear- 
ing in this list, the Research Bureau of THE 


Spectator will endeavor to supply the data: 


Bid Offered 
American Insurance Co. of Newark 
Arthur Atkins & Co., N. Y...../.... 31 33 
Miliken & ry Newark, N. pe E 314% 3214 
f: S. Rippel & Co., Newark... 3134 32144 
A. Hollander & Co. Newark. 31 2 
Gilbert Elliott & Co. NY 31% 321% 
American 
T thoy Promer & Co. fi. ¥ Wienwetee 94 98 
American Sa! 
Henry G. Rolston & Co., N. Y...... 83 86 
American Surety 
Lewis & Co., Hartford Saywsweedcuees 320 330 
Bankers & Shippers 
Arthur Atkins & Co,, N. Y.......... 570. net 
+ Gilbert Elliott a Sl i At or 570 600 
Bankers n'a Pei, Nowarl,N 
eT & Pell, Newark, N. J........ 26 27 
ee i. . & Co , Newark bs soins ae 25% 26% 
'. ollander & Co., Newark...... 26 27 
Fae pr De (new stock) 
ae ag _« o &. COR ers 49 51 
Iston & . he 4 , ae 49 51 
Gilbert Siiliott @ Os, N. ¥.G....... 49 5044 
Brooklyn Fire 
oe ae Rolston & Co., is Meccceee 218 
Camden F; Pat 
Arthur Atkins oS as 35 36144 
Ce eS eS SS Fe 35 36% 
L. A. Hollander & Co., Newark...... 35 3644 
Gilbert Elliott & Co., N. Y. _ pensar 3534 361% 
Miliken & Pell, Newark, Bis Jo 35 3634 
— ce 
J. Roy Prosser & Co., - - pawsawsles 51 54 
Arthur eo BW OOs BE Lavtciacices 50 54 
Chicago F. & M 
Charles Sincere & Co. OT eee 16% 18 
Commercial Cas. Ins. 
Miliken & ey Newark, MitiBoseosexe 51 524% 
J.S. my ote Newark......... 5014 gene 
Gilbert Eliott & “ye kh to es 52 55 
Continental Assurance 
Charles Sincere Co. Chicago. . z 94 96 
Continental 
Charles Sincere & Co., Chicago. . 71% 73 
Continental Ins. Co. 
Lewis & Co., Hartford.........0..-. 90 93 
Eagle Fire (Newark) 

J. S. Rippe! & Co., Newark.......... 90 95 
Gilbert lliott & Co., ie oo 90 95 
uitable Casualty & Surety” Co. 

almer & Co., New York City....... 55 57 

Excess Ins. Co. of America 

Gilbert Eliott & Co., N. Y. C........ 17 19 
Fidelity-Phenix 

Lewis & Co., Hartford. ..........00+ 103 105 
Fidelity and i Casualty 

Arthur Atkins & Co., Sh eee 185 190 

J. Roy Prosser & Co., N. Y.. -- 185 195 

Gilbert Elliott & Co., N. Y. Ce feibhs 184 190 
Firemen’s Insurance Co. of Newark 

Miliken & Pell, Newark, N. J....... 45 46144 

Henry G. Rolston & Co., N. Y...... 45% 46 











Home Insurance 
Franklin Fire Insurance 
Firemen’s Ins. of Newark 
Hanover Fire Insurance 


National Liberty Insurance 
Fin’! & Industrial Securities 
American Credit Indemnity 


St. Paul Fire & Marine 


Independence Indemnity 


Amer. Equitable Assurance 


J.ROY PROSSER & CO. | 


Dealers in Over-the-Counter Securities 
52 William St., N. Y. Hanover 7728 











J. S. Rippel & Co., Newark......... 4534 4644 Missouri State Life (ex rights) 
L. A. Hollander & Co., Newark...... 4534 4614 Arthur Atkins & Co., N. Y.......... Z 87 90 
Arthur Atkins & Co., N. ¥.......... 45 46 National Liberty (new stock) 
Gilbert Eliott & Co., "N. y. C.. 45% 4614 Henry G. Rolston & Co., N. Y...... 31 33 
Franklin Fire J. Roy Prosser & Co., N. pe Pei@rasces 32 33 
Arthur Atkins & Co., N. Y.......... 459 466 Arthur Atkins & Co., "N. RE 5 oa Race 31 33% 
Glens Falls National Surety (new stock) 
Arthur Atkins & Co., N. Y.......... 66 69 Micmantog:- Ge Cai, WE. Y's sccecwees 149 151 
J. Roy Prosser & Co., oe AOR 65 69 Lewis & Co., Hartford.............. 140 151 
Lewis & Co., Hartford.............2- 67 69 National Union a 
Gilbert Eliott & OED. Ab os, > SR ; 65 67 J. Roy Prosser & Co., N. Y......... 410 420 
Globe & 7 (new stock) Gilbert Eliott & Co., WES Chive cee 410 apis 
Lewis & | reer 1550 1580 New ae gs a Sue. 
Gilbert Hit a & ron _. al 2 SEN 1550 1580 MeKinley & Co., N. Y........ee00- 85 90 
Great American Ins. Co. Gilbert ott a Co, XN We @. cvcv sss 76 79 
L. A. Hollander & Co., Newark...... 53% 55 New Jersey Ins. Co. 
J. Roy Prosser & Co., N. Y 5344 s#BA J. S. Rippel & Co., Newark......... 69 74 
Arthur a & Co., N.Y. 534% 55 New York Casualty Co. 
Lewis & Co., MOUS. occ cccveces 53 55 J. Roy Prosser & oa Seng gie 106 108 
Gilbert iit 3 60, 8b es Crccceee 53% 5334 Lewis & Co., Hartford............0. 105 109 
Hanover Fire (ex stock div.) Gilbert Eliott & ot N Wadeacins cae 106 §& 108 
Arthur Amen s oe Se) LS Aa 90 91 New World Life 
Lewis & Co., piles facta et 90 91 Chetine, eau & Co., Chicago...... 16 18 
Gilbert ott 8 We NEVE. cscccee 88% 90 Niagara F; 
Halifax Fire (ex rights) Lewis & Con) PMNS Scie. Savesecamints 160 165 
J. Roy Promer & Co., N.Y... cece 42 45 North River 
Harmonia Ins, Co. (ex-rights) Arthur Atkin & Co., FE i ciweone 400 
G. Roy Prosser & Co. ae Ser 43 46 i Fire 
Arthur Atkins & Co., N. Y.....se0e0e 43 46 Henry G. Rolston & Co., N. Y...... 170 190 
Henry G. Rolston & Co., N. Y...... 43 46 Peoples National 
Home (N. Y.) ex Home Sec. Co. . Roy Prosser & Co., N. Y.....ccce 37 39 
J. Roy Prosser & Co., N. VY....eeeee 605 615 enry G. ae & to: N ¥.. = 37 39 
A 8 A err 605 615 Presidential F. & 
Gilbert Eliott & Co. 3 w. ¥. C.. 608 612 Charles Sincere * Co., Chicago..... F 27 
Lewis & 3 | A rae 605 615 Public Fire Ins. Co. 
Hudson Cas. Ins. Co. J. S. Rippel & Co., Newark..... ose 30 31 
McKinley & SEN. caeer onan 104% 114% Miliken & Pell, Newark, N. J..... n 30 304- 
Importers and Exporters Republic Fire, Pittsburgh ‘x rights) 
Arthur Atkins & Co., N. Y........0. 101 102 Henry G. Rolston & Co., N. Y...... 39 43 
Gilbert Eliott & Co., . & A eee 101 102 Security ie Co. of ew Hayen un “=. 
I Arthur Atkins & Co., N. Y.........+ 
gi Se . 88 90 St.Paul F, & M,, Ins. Co, 4 
J. Roy Prosser & Co., N. Y......... 215 225 
Maryland Casualty McKinley & Co., N. Y...esccsseees 215 225 
oe ae ee eee 165 170 Southern Surety me (O@ 
Gilbert Eliott & OSs Be Civcc ess: 164 169 Gilbert Eliott & Co., N. Y. C........ 37 39 
Milwaukee Mechanics Stuyvesant Paani! i BP 4 
Arthur Atkins & Co., N. Y.......... 46 50 y R Roy Prosser & Co., N. V....ceees 355 
Henry G. Rolston & = . ae 47 50 Arthur Atkins & Co., N. Y.......... 
Gilbert Eliott & Co., N. Y. C....... 47 50 Gilbert Eliott & Co., N. Y. C....... 335 [345 

















Insurance Stocks 


U.S. Merchants & Shippers 
Fidelity & Casualty 
City of New York 
Globe & Rutgers 
National Union 
Northwestern 
Harmonia 
Franklin 


Hanover 








GILBERT ELIOTT & Go. 


Members of New York Stock Exchange 
26 Exchange Place BOWling Green 1200 
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Sun Life Assn. 
Lewis & Co., Hartford............+. 2550 
U. S. Fire Ins. Co. 
Henry G. Rolston & Co., N. Y....... 125 
J. Roy Prosser & Co., N. Y......+-- 125 
Lewis & Co., Hartford..........++.- 125 
Universal Ins. Co. 
Arthur Atkins & Co., N. Y........-. 73 
United States Merchants & Shippers 
J. Roy Prosser & Co., N. Y......-+- 500 
Henry G. Rolston & Co., N. Y...... 500 
Virginia F, & M. 
Arthur Atkins & Co., N. Y......+-++ 132 
J. Roy Prosser & Co., N. Y.......-- 130 
Westchester Fire 
inley & Co., N.Y... .cccccces 102 
ur Atkins & _~ ¥ ERs eS 103 
J. Roy Prosser & Co., Sivieawetne 102 
HARTFORD STOCKS 
Aetna Casualty and Surety 
ing & Co., Hartford..........+. 1590 
Pe. Lewis © oh _— | AP ASS 1590 
Conning & Co, Hartford Eh péakeneee 835 
Lewis' & Co., Hartford. ...........+- 835 
Aetna Life Ins. Co... 
Conning & Co., Hartford............ 1235 
Lewis & Co., Hartford.............- 1235 
Automobile Insurance 
Conning & OT ea oe 535 
Lewis & RO re 535 
Conn. General Life 
ing & Co., Hartford..........-. 2100 
Lewis & Co., Es 6 ccoswaeesiee 2100 
Hartford Fire 
ing & Co., Hartford............ 1005 
Lewis & Co., Hartford..........-+- 1000 
Hartford Steam Boiler 
Conning & Co., Hartford...........+. 880 
Lewis & Co., Hartford.........+.++: 800 
National Fire 
Conning & Co,, Hastiard,..cccccsess 1430 
Lewis & Co., Hartford....cccscesees 1420 
oenix Insurance 
Conning & Co., Hartford..........-. 995 
Lewis & Co., Hartford...........++- 
Travelers Insurance 
Conning & Co., a ee Loewe acaene 1890 
Lewis & Co., Hartford........0cs00- 1890 


NEW ENGLAND STOCKS 
American Investment Securities Co. 


Chas. A. Day & Co., Inc., Boston.... 24 
Boston Casualty 

Chas. A. Day & Co., Inc., Boston.... 15 
Boston Iusurance (new stock) 

Chas. A. Day & Co., Inc., Boston.... 925 


Capitol Fire Ins. Co. 
has, A. Day & Co., Inc., Boston 
aac 


ee ee ee 


95 
ve esinvendreebinieeneeiveess 285 


Chas. A. Day & Co., Inc., Boston.... 635 
Mass. Title Ins., Pfd. 


Chas, A. Day & Co., Inc., Boston.... 25 
New England Fire : 

Chas. A. Day & Co., Inc., Boston. ... 50 
New Ham: Fire 

Chas. A. Day & Co., Inc., Boston.... 600 
Old Colony Insurance 

Chas. A. Day & Co., Inc., Boston.... 270 
Providence-Washin 

Cae fi ee & So, Ta. ae--- 885 
Sosinat eld Fire an arine (new 

Chas. A. Day & Co., Inc., Boston.... 215 

United Life “a Accident Ins. Co. 

Chas, A. Day & Co., Inc., Boston.... 35 


2650 
132 
135 

78 
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140 
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106 
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1620 
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1245 
1245 
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RECENT COMPANY HAPPENINGS 

J. H. Walter, since 1915 secretary of the 
United States branch of the British and 
Foreign Marine Insurance Company, Ltd., 
of Liverpool, England, has retired because 
of illness. George Inselman, head of the 
claims department, has been chosen as his 
successor. 





Lawrence Berenson has been elected pres- 
ident of the Colonial States Fire Insurance 
Company, New York, to succeed the late 
Harrison Moore who founded the company 
a little over a year ago. Mr. Berenson, an 
attorney, has been a director of the company 
since its organization. 





Lawrence C. Larson has been appointed 
superintendent of agents in the Western 
department of the United States branch of 
the Eagle, Star and British Dominions In- 
surance Company of London. Sixteen years 
of insurance experience, part of it in the 
employ of Fred S. James & Company, quali- 
fies Mr. Larson for his promotion. 





The recently organized Fire Assurance 
Corporation of New Jersey, Hoboken, has 
been required to change its name to the 
Palisades Fire Insurance Company due to a 
ruling of the New Jersey department that 
all companies must have the word “Insur- 
ance” embodied in its title. This ruling has 
caused some hardship to casualty organiza- 
tions wishing to use the words “Indemnity” 

r “Fidelity” in their titles. 





The official roster of the Fire Insurance 
Company of Chicago, Chicago, IIl., is now as 
follows: President, Harold W. Letton; treas- 
urer, C. F. Smallwood; secretaries, Clarence 
A. Rich, S. M. Buck and D. Maurey Pollard. 
The last three, who will handle the under- 
writing, are recent appointees. Mr. Buck 
has been Chicago manager of the Trans- 
continental of Hartford, Mr. Rich general 
manager of the Underwriters Adjusting 
Company in Chicago and Mr. Pollard has 
been active in the Letton organization for 
a great many years. 





The Hanover Fire Insurance Company, 
New York, has entered the Dominion of 
Canada where it will be represented by Alex- 
ander M. Stewart of Montreal. 





Manager Joy Lichtenstein of the Pacific 
Coast department of the Hartford Fire In- 
surance Company, Hartford, Conn., has an- 
nounced that George E. Devine, in the 
service of the company since 1904, will 
henceforth be the assistant manager of the 
department. 





Following the resignation of F. W. 
Wreaks who joined the Aetna Insurance 
Company of Hartford, Conn., Howard N. 
Buswell has been appointed marine man- 
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ager for the Chicago branch office of the 
Home Insurance Company of New York, 
succeeding Mr. Wreaks. 





C. W. Fort, a fifty year man with the 
Home Insurance Company of New York, 
has retired. He was State agent for Kansas. 





United States Manager John H. Packard 
of the London Assurance Corporation of 
London, England, has announced the ap- 
pointment of C.D. Sheffe as assistant man- 
ager. Mr. Sheffe has been a general agent 
for the company. 





Edward P. Pack has been elected a direc- 
tor of the National Security Fire Insurance 
Company of Omaha, Neb. The following 
directors were reelected: W. B. T. Belt, 
Frank B. Johnson and Chas. N. Robinson, 
all of Omaha, and E. S. Phelps of Burling- 
ton, Ia. 





The Standard Marine Insurance Com- 
pany, Ltd., of Liverpool, England, which 
entered the United States in 1888 to write 
marine insurance will extend its operations 
to the writing of general fire insurance. It 
will be under the direction of Henry W. 
Gray, United States manager for the Lon- 
don & Lancashire Insurance Company which 
owns the Standard. 





H. A. Brinkhaus has been reelected pres- 
ident of the Washington Mutual Fire In- 
surance Association of Louisville, Ky. 





Insurance Commissioner Merten L. 
Brown of Massachusetts has appointed 
Hosea Hardin and Edgar P. Daugherty 2nd 
and, 3d deputy commissioners respectively. 


INDEPENDENCE FIRE NOT SOLD 
Charles H. Holland Denies Rumors Con- 
cerning Company 

PHILADELPHIA, PENNA., January 21.—Reports 
emanating from Baltimore and New York 
to the effect that the Mayflower companies were 
to purchase the Independence Fire are denied by 
Charles H. Holland, president of the Inde- 
pendence companies. 

“There is really nothing to be said about the 
matter,” declared Mr. Holland. “The reports 
are based on a stratum of truth—but only a 
very, very small bit of truth. The report evi- 
dently originated among the rumor-spreaders. 

“Everyone today seems anxious to buy in- 
surance companies. In the past few months I 
have had a number of offers for the Indepen- 
dence Fire and some four or five offers for 
the Independence Indemnity. My reply to all 
was that if they had any offer to make, to make 
it in writing. So far I have still to receive any 
written offer. 

“As far as the Mayflower interests buying 
the Independence Fire, there is absolutely noth- 
ing to be said about the matter.” 
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HOSTILE FIRES 
Naman vs. Reliance Ins. Co. 
Commission of Appeals of Texas 
6 Southwestern Reporter 2nd, 743 

Where a servant of the assured under a 
policy of fire insurance inadvertently places 
jewelry in a furnace for heating the resi- 
dence of the assured, and said jewelry was 
destroyed or damaged by a fire wholly con- 
fined to such furnace, such damage was due 
to a friendly fire for. which the insurance 
company was not liable, and not to a hostile 
fire which is the only type which the policy 
covers. 

According to the facts involved in this case, 
it seems that the servant of the assured, who 
held policy of fire insurance, while in the act 
of cleaning the house of the assured picked up 
a paper box in the clothes closet, and without 
knowing that there was jewelry hidden in it, 
placed the same in the furnace fire. Said jew- 
elry was destroyed by a fire which was confined 
only to the furnace itself. The trial court, in 
an action on the policy, rendered a verdict in 
favor of the assured in the amount of the value 
of the jewelry, and the company appealed on the 
ground that this was not a “hostile fire” and 
hence not “fire” at all within the meaning of the 
policy, but was a “friendly fire” and not in- 
tended to be covered by the policy. 

Whether or not such a fire was a friendly 
or hostile one, therefore, is the question involved 
and the Commission of Appeals of Texas cer- 
tified this question to the Supreme Court for 
determination. In holding that the judgment 
should be reversed, and that this fire was not 
covered within the meaning of the policy, the 
appellate tribunal stated: “The policy having 
insured the appellee ‘against all direct loss or 
damage by fire’, it becomes important to deter- 
mine whether or not the loss in this case has 
been sustained by ‘fire’ within the meaning of 
that contract. It is uniformly held that the 
loss must be by a hostile fire; that is, one which 
becomes uncontrollable or breaks out from 
where it was intended to be, and becomes a hos- 
tile element. Weiner v. St. Paul, etc., Co., 124 
Misc. Rep. 153, 207 N.Y.S. 279; 

“The case of Weiner v. St. Paul, etc., Co. 
supra, is more nearly like this case than any 
to which we have been cited or have found. 
There the plaintiff's wife, for the purpose of 
safe-keeping, placed her jewelry in a velvet 
hand-bag, and deposited it in the stove of the 
household. While the jewelry was in the stove 
she inadvertently caused a fire to be made in 
the stove, and the jewelry was damaged. In 
holding there was no liability, the Supreme 
Court of New York (a trial court in that state), 
said: 

“‘We are of the opinion that the decision be- 
low was correct. Of course, mere negligence 
would not bar recovery, nor would willful in- 
cendiarism by some one other than the assured, 


and without his consent. Upon principle and 
authority, recovery may be had for loss caused 
by the spread of fire, or the result of heat, from 
a stove or fireplace. We are not required to 
pass upon what may, possibly, be the difficult 
question whether recovery could be had for the 
loss of something that fell, or was blown, into 
a stove or fireplace. We are of the opinion, 
however, that, as matter of common sense and 
human experience, it must be held that, unless 
a fire policy expressly includes such a cause, the 
parties to the policy cannot be said to have 
contemplated a loss by flame or heat wholly con- 
fined to a stove used by the assured as a stove 
where, as here, the property destroyed was 
placed in the stove, regardless of how or why 
it was so placed.’ 

“The case was affirmed by the Appellate 
Division. 214 App. Div. 784, 210 N.Y.S. 935. 

“Countess Fitz-James v. Union, etc., Co., 
cited in the certificate, holds to the contrary, 
but its reasoning does not commend the decision 
to us, and it is not in line with the overwhelm- 
ing weight of the authorities. 

“Where the fire which occasions the damage 
is confined to the usual and ordinary place, such 
as the range, grate, or furnace, it is usually 
denominated a friendly fire, and as such not a 
fugitive one within the contemplation of the 
contract of insurance. Weiner v. St. Paul, etc., 
Co., 124 Misc. Rep. 153, 207 N.Y.S. 279; Id. 
214 App. Div. 784, 210 N.Y.S. 935; Austin V. 
Drew, 4 Camp. 361; Cannon v. Phoenix, etc. 

“The contract of insurance contemplates that 
the insurer will pay to the insured the damages 
for all direct loss approximately caused by fire 
within the meaning of the policy. A friendly 
fire is not within the undertaking of the insur- 
ance company at all. If it were, the company 
would be liable, as in a case of unfriendly fire, 
for all direct loss or damage, irrespective of 
destruction or of actual ignition, and the fact 
that in this case there was an actual consump- 
tion of the insured property is of no impor- 
tance in determining the liability of the insur- 
ance company. If the fire in the furnace was 
such a fire as the company insured against, then 
it would be liable for any direct loss or dam- 
age therefrom, and it would follow the insured 
could recover his damage for loss occasioned 
by the cracking of the plaster in the furnace 
basement from the heat of the furnace, for the 
cracking of the paper on the walls from the 
heat of the grate, and for the damage to the 
decoration and draperies through smoke and 
soot from the furnace or chimney place, and 
even for the replacement of furnace, grate, and 
range oven when burned out, for those clearly 
would be losses directly due to the respective 
fires. Those are not extreme illustrations, but 
liability in each instance would follow if the 
fire in this case be held to be within the policy. 
In the sense in which the word “fire” is used 
in the policy, there has been no fire so long as 
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WHAT THE RECENT CASES HOLD 


Where the broker writing the insurance as- 
sumed to represent both the insured and the in- 
surer as regards the payment of premium, and 
he did so without the company’s knowledge or 
consent and where the interests of the assured 
and the company were conflicting, the company 
is not bound by such payment. (Smith vs. 
Ohio Millers Mutual, Supreme Court of Mo., 6 
Southwestern Reporter 2nd 920.) 


Where the policy contained provisions that 
the company should not be liable for loss oc- 
curring by explosion, and that if the building or 
any material part thereof should fall down, ex- 
cept as a result of fire, all insurance on the 
building should immediately stop, in such case 
it is for the defendant to prove that the build- 
ing fell as a result of the explosion before the 
fire actually happened. (Judson vs. Manhattan 
Fire and Marine Ins. Co., Supreme Court of 
Mich. 220, Northwestern Reporter 783.) 


That provision in a policy of fire insurance 
which requires that the mortgagee shall pay the 
premiums if they are not paid by the mortgagor, 
is not a covenant but is construed as the condi- 
tion, the non-appliance with which would pre- 
clude the mortgagee’s right to recover on the 
policy. (Acuff vs. Bankers Trust Company, 
Supreme Court of Tenn. 7 Southwestern Report 
2nd, 52.) 


Where the company has knowledge through 
its agent of the existence of a cause of for- 
feiture at the inception of the fire insurance 
contract, and it thereafter accepts the premium 
and delivers the policy as a valid contract of 
insurance, it is estopped from asserting such 
forfeiture. (Cockfield vs. Firemen’s Ins. Co., 
Supreme Court of Carolina, 144, Southeastern 
Reporter 71.) 


In an action on a hail insurance policy for 
the recovery of loss of crops it is the duty of 
the court to direct a verdict for the defendant, 
if there is no evidence showing the value of 
the croy destroyed. (Summers Automobile Ins. 
Co. of Hartford, Supreme Court of Nebraska 
220, Northwestern Reporter 277.) 








it is kept within the proper and accustomed 
place. In common parlance one has not had 
“a fire’ so long as it has only burned in the 
place where it was intended to burn, and the 
sense in which that word is used in common 
parlance accurately indicates the sense in which 
it is employed in a fire insurance policy.” 
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